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Sue Nielsen
Speaker Reporter

TEMISKAMING SHORES — Kalix Leveille is only two but he has undergone seven surgeries already.He’s likely spent more time inside a hospital than on the play-ground.
He’s been diagnosed with tracheoesophageal �stula type H repair, 99 per cent tracheal malacia, laryngeal cleft Horner’s syndrome, du-plex collecting system on the right, autism spectrum disorder, pat-en foramen ovale (hole in heart), esophageal dismobility and gastro esophageal re�ux disease (GERD).Kalix’s parents, Marc and Sheena, live in Harley Township with their two other children. They have made monthly trips to the Children’s Hospital in Eastern Ontario (CHEO) for medical appointments and sur-

geries.
“Kalix is home and still recovering but is doing well. He is such an amazingly strong boy and 

this was his seventh surgery so far. He does have another upcoming surgery on March 31, 2020,” 
said Kalix’s mother Sheena in an email interview.“He has a huge personality and instantly makes a huge impact on the people he meets and 
has been through more than most people go through in a lifetime.”She says her son is an example of strength and love and he has instilled a sense in the family 
of how important each day is with the ones you love.HELP FOR KALIX

The trips to the hospital in Ottawa are taking a �nancial and emotional toll on the family.
The boy’s aunt, Vanessa Belanger, is helping the family o�set the costs associated with 

Kalix’s diagnoses by selling Kalix Pit Crew bracelets for $5 each and through the sale of her 
children’s book called Daddy’s Truck.She wrote the book a couple of years ago but it was just published this past spring.

“It features my daughter talking about her dad who is a trucker. The pictures and illustra-
tions are of a truck my husband used to drive. My husband works for the same company as 
Kalix’s father Marc,” said Belanger.“To show support I wanted to sell my book with all the funds going towards them for 
expenses. I sell them for $13.50 each. They can be ordered online at Lulu.com and I have 
a Facebook page called Children’s Books by Vanessa Belanger,” said Belanger in an email 
interview.

Seeking improvements for northern highways
Darlene Wroe
Speaker Reporter

DISTRICT – A study is underway to �nd out just how bad, or good, the mainten-ance is on Northern highways.The provincial New Democratic Party has been calling on the provincial gov-ernment to reclassify Highways 11 and 17 so that they have the same main-tenance requirements as the 400 series highways which are Class 1 instead of Class 2.
The di�erence is that 400 series high-ways must have clear pavement within eight hours of a storm while Class 2s must be cleared within 16 hours.The Progressive Conservative government has defeated the NDP bid to have a new designation for the highways, saying that a Class 1 designation would require less maintenance than currently received, according to media reports.Timiskaming-Cochrane NDP MPP John Vanthof clari�ed that statement in a telephone interview.“What the minister said was that portions of Highways 11 and 17 are maintained within seven hours. Perhaps the min-ister is trying to maintain that the whole Highway 11 and 17 are maintained” with that standard, which exceeds the Class 1 requirements.

Vanthof agreed that “portions of Highway 11 and 17 may be bare within seven hours.”If the entire stretch were bare within eight hours, there would be no problem with providing a Class 1 designation to the highways, he argued. Highway 11 was shut down on the afternoon of Wednesday, November 27, from Matheson to North Bay, from mid-after-noon until about 10:30 p.m., stranding many people.“We received lots of calls and lots of Facebook messages,” Vanthof said of the event.

Diane Johnston
Speaker Reporter

TEMISKAMING SHORES – A 68-unit seniors’ housing complex now under construction in Dymond is expected to be ready for occupancy in early 2021.Twenty-one of the units in the Temiskaming Shores Seniors Housing Corporation develop-ment have been designated as a�ordable housing, meaning rent will be geared to income.

“It’s a big project. It’s some-thing that’s really needed in this area. We’ve got a waiting list of about 145 people,” said Carman Kidd in his role as president of the non-pro�t corporation last week.
Total cost of the project is esti-mated at $16.5 million.
It’s �nalizing agreements with the Canada Mortgage and Housing Corporation and the TD Bank.

It has launched fundraising 

e�orts to cover an estimated $700,000 shortfall in costs.
“We’ve gone to the business people, and we’re going to do a public fundraising campaign starting in the next couple of weeks as well,” Kidd said.CITY SUPPORT

The City of Temiskaming Shores has supported the pro-ject in a variety of ways.
It donated the property on Grant Drive, valued at $216,115, and agreed to be the guarantor 

for a $2.15-million bank mort-gage.
It also budgeted in-kind sup-port – for the installation of water and sanitary services to the property line and for plan-ning and building permit fees – of $120,820.

It also agreed to a tax rebate program estimated at $905,600 in the municipal portion of property taxes for �ve yearsBut the issue recently returned to the council table when some 

of those costs turned out to be higher than anticipated.
Last week, city council backed its original commitment to the project.
The non-pro�t housing cor-poration is “comfortable with that,” said Kidd.
(Kidd, also the city’s mayor, de-clared a pecuniary interest dur-ing council discussions because of his role as president of the non-pro�t housing corporation.)
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The Speaker 
THIS WEEK? 

Here are some of the stories in our 
December 4 edition…

Darlene Wroe
Speaker Reporter

HENWOOD TOWNSHIP - About six years ago, Bruce Cull set up his home and art studio in a quiet, wild and spectacularly pretty part of Temiskaming.The Henwood Township art studio was formerly a grain silo but now its main room and re-cent addition house the grow-ing collection of paintings, wall hangings and sculptures that emerge from Cull’s daily work.Where formerly the building stored food for the cattle, it now is a collection point for the many ideas and items which Cull collects and transforms into artworks.
The picturesque building, which Cull completely renovat-ed, blends well into the land-scape from which Cull gathers much of his inspiration.Along with his job as a coach with the Northern Loons swim club, Cull keeps bees and he enjoys exploring his connection to the land and the environ-ment through his art.Living on what was a former cattle farm where there was also a sawmill, Cull frequently �nds objects and signs indicating the activities that once took place there. Drawing from these ele-ments, he produces art which incorporates or re�ects what he 
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has found. Bits of bone and old saw blades, for example, have found their way into a new pur-pose, beautifully incorporated into one of his pieces. He also has another work which incor-porates the remains of a col-lapsed beehive.
Through his art he seeks to convey the idea of continuance of the land and its resources through time.

His paintings are not focused on precisely recapturing an im-age, he explains.
“It’s more about trying to cap-ture our connection to a place over time. The stu� I take from the land I use as signi�ers.” At the same time, his works are very pleasing as visual im-ages, with colour and compos-ition always in use, while at the same time attempting to share ideas and feelings, and inviting viewers to respond with their own ideas and feelings.“I’m very careful about de-sign,” he said.

His goal is to ensure “every-thing works within the concept,” but also to create a work of art that is “something that’s going to make you think.”
Cull has been painting and working with the Temiskaming area art community for the past 40 years, and has served as past director/curator of the Temisk-aming Art Gallery (TAG) and has 

Connecting place and time through art

led workshops.
He is the co-curator of an ex-hibition now showing at TAG, in partnership with Dermot Wil-son, featuring the works of area artists. They include Cull and Wilson along with Iris Shields, Margot Cormier Splane, Cather-ine Cribbs, Cesare Feraro, Reno 

Couchie and Sue Gamble. The show is titled Portraits, and has been exhibited in Timmins, North Bay and Kirkland Lake and is now appearing at TAG.Cull also currently has works in group shows in Toronto, North Bay and Thunder Bay.He co-curated the Crossroads 

exhibition with Ottawa area artist and educator Lise Goulet, which is now being shown in North Bay.
Cull, a member of the BRAVO art group, is looking forward to a solo exhibition in Timmins in December 2021 and January 2022.
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Bruce Cull explores the land on which he lives and sometimes �nds objects which he relates to the past. He often incorporates them in pieces such as this wall hanging. 

(Sta� photo by Darlene Wroe)

As a beekeeper, Cull often has elements of bees, honeycombs and hives in his artwork. This piece, called 

Proteus, incorporated one of his beehives which had died. He collected the pieces and dipped them in a 

protective material to incorporate into his work. (Sta� photo by Darlene Wroe)

Darlene Wroe
Speaker Reporter

HENWOOD TOWNSHIP - About six years ago, Bruce Cull set up his home and art studio in a quiet, wild and spectacularly pretty part of Temiskaming.The Henwood Township art studio was formerly a grain silo but now its main room and recent addition house the growing collection of paintings, wall hangings and sculptures that emerge from Cull’s daily work.Where formerly the building stored food for the cattle, it now is a collection point for the many ideas and items which Cull collects and transforms into artworks.
The picturesque building, which Cull completely renovated, blends well into the landscape from which Cull gathers much of his inspiration.Along with his job as a coach with the Northern Loons swim club, Cull keeps bees and he enjoys exploring his connection to the land and the environment through his art.Living on what was a former cattle farm where there was also a sawmill, Cull frequently �nds objects and signs indicating the activities that once took place there. Drawing from these elements, he produces art which incorporates or re�ects what he 
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Bruce Cull explores the land on which he lives and sometimes �nds objects which he relates to the past. He often incorporates them in pieces such as this wall hanging. 

(Sta� photo by Darlene Wroe)
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TEMISKAMING SHORES – A pro-

gram designed to help �nan-

cially disadvantaged children 

and youth who were looking to 

play organized sports has de-

cided to shut down “e�ective 

immediately.”
The Timiskaming KidSport 

committee made the an-

nouncement in a press release 

to The Speaker November 28.

The program was launched 

in Kirkland Lake on February 

28, 2004, and made its debut in 

South Temiskaming on June 1, 

2006.
Monies raised by KidSport 

helped with registration fees 

and equipment grants for kids 

who had to “overcome social 

and economic barriers.”

Timiskaming KidSport says 

the remaining funds they have 

on hand “have all been ear-

marked to be used to sponsor 

spots in the community.”

“Since the chapter’s incep-

tion, over 2,000 children facing 

economic barriers to physical 

activities were provided with 

over $425,000 in grants,” ac-

cording to KidSport.

“The largest portion of fund-

ing was distributed to hock-

ey and dance but activities 

included soccer, swimming, 

cross-country skiing, karate, 

baseball, curling, gymnastics, 

lacrosse, skiing, and summer 

camps. Over the years, Timiska-

ming KidSport has also orga-

nized equipment swaps, o�ered 

a pick-up hockey program, 

partnered with local ski clubs 

to o�er demonstration days, 

and sponsored free skating and 

swimming sessions. Without 

this help, children may not have 

had the opportunity to experi-

ence team play, healthy activity 

and socializing with peers.”

The organization says that 

“funding changes and the 

knowledge that there are oth-

er grant opportunities for chil-

dren” led to the decision.

KidSport encourages donors 

to give to other organizations 

that help kids in the region.

“Children and their families 

can apply for funding from Ti-

miskaming Jumpstart,” for up to 

$300 twice per year.

Questions or concerns can be 

sent to kidsporttimiskaming@

hotmail.com.

COMPETITIVE CURLERS
Members of the Team McLean rink sweeping a rock down the ice at the Englehart Curling Club 

Youth Challenge were, from the left, Alyssa Wheeldon, Faith Ménard-Dalley and Madison Mc-

Naughton on Sunday, December 1. Not pictured are Aurora Paradis and skip Mackenzie McLean. 

The McLean rink had a record of three wins and a loss and, in the �nal, tied Team Revkor 7-7 in the 

Competitive Division. (Sta� photo by Sue Nielsen)

Steven Larocque

Speaker Editor

TEMISKAMING SHORES – The 

fourth time may be the charm 

for the New Liskeard Cubs.

The team will host the Sault 

Ste. Marie Jr. Greyhounds De-

cember 6 at the Don Shep-

herdson Memorial Arena.

The Cubs dropped three 

games against the Hounds in 

the Soo November 29-Decem-

ber 1 and look to return to the 

win column against the top 

team in the Great North Midg-

et League (GNML) Friday.

Cub head coach Steve Poly-

blank says getting back to The 

Shep could be helpful.

“I do believe at home, if we 

get some fans and we get lots 

of support, I think the kids 

can believe (they can win). 

It’s easier to play at home and 

this year we’ve been better 

at home than we were other 

years,” said the coach.

“There’s no reason why we 

can’t (win),” he said in a tele-

phone interview.

“We can compete with 

them,” he said, but noted the 

Greyhounds are a good team.

“They have a very good de-

fence, they move the puck real 

well,” said Polyblank.

“We’ve got to forecheck and 

get on them.”
One thing New Liskeard will 

work on at practice leading up 

to their only game this week-

end will be the power play 

which has been struggling, 

even during their recent point 

Dedicated 
and 

determined
Legros named to 

Team Canada U18 roster

Sue Nielsen
Speaker Reporter

TEMISKAMING SHORES —Temiskaming 

Shores teen Brianna Legros, 17, traces 

her recent selection to Canada’s Nation-

al Women’s Under-18 team all the way 

back to when she was two and skating 

on a pond at the family farmhouse with 

her older brother Jordan.

And then she draws a direct line to 

the elite level of women’s hockey from 

her development with the Temiskaming Shores Minor Hockey 

Association (TSMHA) and with the help of some local coaches 

along the way.
What went through her mind when she heard the news 

she’d made Team Canada?

“When I received the call on a Thursday night my mind was 

going crazy, not knowing if it was going to be bad news. When 

I was told, ‘Congratulations you are going to Slovakia to rep-

resent Team Canada at the World Juniors,’ I was completely 

speechless. I was feeling so many emotions that I can’t even 

describe. I was and am so completely honoured,” she said in 

an email interview.

The path she took to being named a member of Team Can-

ada began when she played on the TSMHA boys’ Novice and 

Atom teams, playing with the Triple A North Bay Pee Wee 

Trappers and then playing Girls hockey with the North Bay Ice 

Boltz and then the Etobicoke Junior Dolphins. 

She will be part of the 23 player Team Canada roster for the 

2020 International Ice Hockey Federation (IIHF) U18 Women’s 

World Championship, taking place in Bratislava, Slovakia De-

cember 26-January 2.

Canada is the defending champion of this tournament hav-

ing won the title in 2019 with another Temiskaming Shores 

athlete, Teagan Grant, as part of Team Canada’s roster.

Legros currently lives in Toronto playing defence for the 

Etobicoke Junior Dolphins of the Provincial Women’s Hockey 

League with head coach Joey Buckevitch. She is in her second 

year with the team as an assistant captain.

NO QUIT
It was a huge relief to be selected to Team Canada, because 

she had been cut from a previous tryout camp and she didn’t 

like the sting of that news.

Talk about determination. “No” was not an answer she was 

willing to accept.

Brianna Legros

KidSport shuts 
down after 15 years

Cubs hope to reverse trend against Soo Friday

•  A two-year-old boy has undergone seven surgeries, with more in his future. But there are e�orts being taken to 
help fundraise for his family.

•  Road maintenance on Highway 11 is being studied 
to determine safety levels.

•  A 68-unit seniors housing complex is under con-
struction in Dymond Township in the City of 
Temiskaming Shores.

•  Animal cruelty in Englehart has resulted in three in-
dividuals facing cruelty charges.

•  The Gay Lea Food Co-Operative Ltd. has acquired 
Thornloe Cheese.

•  Tourism entrepreneurs will have a new opportunity 
to showcase their ideas.

•  Board-ONE closes schools for a one-day walkout on 
Wednesday.

•  The Temagami Country Christmas will be a festive 
event for the whole family this coming weekend.

•  It is an honour for Haileybury resident Brianna Legros 
to have been selected as a member of Canada’s Na-
tional Women’s Under-18 hockey team.

•  KidSport Temiskaming is no longer operational.
•  The New Liskeard Cubs hope to get back into the win 

column this weekend.
•  The Tri-Town Toyota Challenge Cup for Bantam/Midget 

Rep teams takes place December 13-15 in Temiskam-
ing Shores.

•  Our C-front this week features a story and photos 
about Bruce Cull’s art.

OPTIONS, SOLUTIONS 
& SERVICE THAT 

WORKS.WORKS.
705-672-2488 • JPLSTORAGE.CA

1 - 8 8 8 - 6 7 2 - 2 4 8 8

Specialty Containers

One side has 
the roll up

Other side has a 
full open side with 

curtain closure.

A SPECIAL MOMENT
It was a very special moment for Alexis St. Don, 4, of Cobalt, when she �nally got to sit on Santa’s knee at the Golden 
Age Club in Cobalt. Santa was escorted by the Cobalt Fire Department to the cenotaph for the lighting ceremony 
and carols, and then went on to the club to personally meet the many children who came out to see him. (Sta� 
photo by Darlene Wroe)

Still 
owing

Work continues at Cobalt 
water treatment plant
Darlene Wroe
Speaker Reporter

COBALT - Work is continuing on the Cobalt water 
treatment plant upgrades, but some delays have 
been encountered due to the onset of winter.

Exceptionally cold temperatures could cause 
more delays. 

There is concern that the project might not be 
completed by the end of December, but there is 
also an e�ort taking place to get the construction 
portion completed before the Christmas holidays.  

Exp engineer Alex O’Beirn attended Cobalt’s 
committee-of-the-whole meeting Tuesday, De-
cember 3, and outlined the project to date.

One of the projects discussed was that of a foot 
valve which must be replaced.

O’Beirn recommended the purchase of a new 
stainless steel valve at a cost of approximately 
$10,000.

Mayor George Othmer said public works sta� 
would be able to install the new valve.

Councillor Bill Gabbani asked if the replacement 
will resolve some of the cavitation (the point where 
it becomes audible) which has been experienced, 
and O’Beirn agreed. 

Some councillors inquired whether the pipe 
could be blocked, based on the symptoms experi-
enced around the site. O’Beirn indicated checking 
that would be a major undertaking, and expressed 
con�dence that the foot valve is the problem.

“We’re con�dent that’s the issue,” he said.
The water treatment plant project has seen some 

delays though.
“We’re no longer expected to �nish by the end of 

December,” he stated.
The issue of the foot valve has been one of the 

delays, and there have been “a couple of speed 
bumps” experienced in the construction end of the 
project, he added.

Chief administrative o�cer Brian Walker ex-
pressed concern that if winter intensi�es, the stand 
pipe project will not be able to proceed until the 
warmer weather of spring. 

However, O’Beirn reassured that “Pedersen (Con-
struction) is still trying” to get its portion of the pro-
ject completed before the winter holidays.

He agreed though that, in very low temperatures, 
“no one is comfortable” working in conditions in-
volving large amounts of water.

O’Beirn noted that there is concern about the life-
span left in four �lters at the water treatment plant. 

Darlene WroeSpeaker Reporter

Continued on 3a
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For More Information Call (705) 672-3363
 Write to The City of Temiskaming Shores, P.O. Box 2050, Haileybury, ON  P0J 1K0 

or Visit our Website: www.temiskamingshores.ca

R en ew al u p  to  D ec emb er  3 1 s t $ 1 0 . 0 0
R en ew al ef f ec tiv e J an u ar y 1 s t  $ 2 0 . 0 0
N ew  P et L ic en c e $ 2 0 . 0 0
R ep lac emen t Tag $ 1 0 . 0 0

R en ew al n o tic es  hav e b een  mailed  o u t f o r  the 2 0 2 0  
lic en c e p er io d .

P leas e n o te that p et lic en c e r en ew als  w ill n o  lo n ger  b e 
av ailab le at L if es tyles .

2 0 2 0  P E T TA G S  A V A I L A B L E  N O W !

NOTICE – DEPOSITING/REDEPOSITING SNOW
A s the winter season is upon us, please tak e note of the following B y-L aw 2009-
15 9 B eing a by-law to regulate removal and relocation of snow in the City of 
Temisk aming Shores.

R E G U L A R  C O U N C I L
Tu es d ay,  D ec emb er  1 7 ,  2 0 1 9  –  6 : 0 0  P . M .  

City Hall, 325 Farr Drive, Haileybury

R E G U L A R  C O U N C I L
 Tu es d ay,  J an u ar y 7 ,  2 0 2 0  –  6 : 0 0  P . M .  

City Hall, 325 Farr Drive, Haileybury

Temisk aming Shores P ublic L ibrary

Children’s Christmas Craft Program at the New Liskeard 
Branch
Children aged 5  to 10 years old are invited to come and j oin us 
on Saturday December 14 at the N ew L isk eard branch of the 
Temisk aming Shores P ublic L ibrary from 1:30 a.m. –  3:00 p.m.  
W e will be creating Christmas crafts with a nature theme for 
indoors and out.  I f time allows we will enj oy a Christmas story or 
two as well!   Call us at 7 05 -647 -4215  to register or for more info.

Library Holiday hours
Saturday, December 21 - 10 a.m. to 4 p.m.
Sunday, December 22 - Closed
Monday, December 23 - Closed
Tuesday, December 24 - 10 a.m. to 2 p.m.
W ednesday, December 25  - Closed
Thursday, December 26 - Closed
F riday, December 27  - 11 a.m. to 8 p.m.
Saturday, December 28 - 10 a.m. to 2 p.m.
Sunday, December 29 - Closed
Monday, December 30 - Closed
Tuesday, December 31 - 10 a.m. to 2 p.m.
W ednesday, January 1 - Closed

Pay as you Please Book Sales at Both Branches of the 
Library!
W ith all of the preparations for moving the libraries we are sort-
ing through and combining many of our book  collections. I tems 
that are tak en out of our collection are for sale at both branches. 
Stop in and tak e a look  at what is for sale— the price is P ay as 
you P lease!

 To register or for more information about any of the L ibrary’ s 
programs, call 7 05 -647 -4215  or 7 05 -67 2-37 07 , see our facebook  
page, email N ewL isk eard@ temisk library.com  or H aileybury@
temisk library.com , visit our website at www.temisk library.com , 
or visit your L ibrary B ranch!

P our plus de renseignements contactez  nous au 7 05 -647 -4215  
ou 7 05 -67 2-37 07 , visiter notre page facebook , envoyez -nous un 
courriel à  N ewL isk eard@ temisk library.com  ou à  H aileybury@
temisk library.com , visiter notre site web au www.temisk library.
com , ou venez  visiter nos succursales! !

Age Friendly Events
Wednesday December 4
Aquafi t :00- : am Pool  Fitness Centre . 0
P ublic Sk ating 9:20-10:5 0am F RE E  N ew L isk eard A rena
Swimming 12:00-1:00pm Pool  Fitness Centre .00
P ublic Sk ating 12:10-1:10pm F RE E  N ew L isk eard A rena
P ick leball 6:30-8:30pm F RE E  N ew L isk eard Community H all
Thursday December 5
P ublic Sk ating 12:00-1:00pm F RE E  H aileybury A rena
P ick leball 12:30-2:30pm F RE E  N ew L isk eard Community H all
Friday December 6
Aquafi t :00- : am Pool  Fitness Centre . 0
L adies P ick leball 9:00-11:00am F RE E  N ew L isk eard Community 
H all
Swimming 12:00-1:00pm Pool  Fitness Centre .00
Monday December 9
Aquafi t :00- : am Pool  Fitness Centre . 0
Swimming 12:00-1:00pm Pool  Fitness Centre .00
 Tuesday December 10
P ublic Sk ating 12:00-1:00pm F RE E  N ew L isk eard A rena
L adies P ick leball 12:30-2:30pm F RE E  N ew L isk eard Community 
H all

andfi ll Notice  Haileybury andfi ll Tipping Fee ncrease

E ffective January 1st, 2020, the Tipping F ees at the H aileybury 

andfi ll will increase by one dollar 1.00  for categories 1- . 

P lease see the updated schedule below.

The landfi ll site will only accept waste within the conditions of the 
Certifi cate of Approval.  No other waste will be accepted.

 Part Time Lifeguard/Swim Instructor
Competition No. 2019-015

The City of Temisk aming Shores is currently seek ing P art Time 
L ifeguard/ Swim I nstructors.
The successful candidates will possess the following qualifi cations:
•  Current Standard First Aid, CPR-C, Swim  ifesaving nstructors, 

and National ifeguard certifi cate;
•  Works well with minimal supervision; and
•  U nderstand and comply with written and oral instructions including 

H ealth and Safety Regulations.
A pplicants are encouraged to submit their resumes q uoting Job 
Competition N o. 2019-015  no later than December 6th, 2019 by regular 
mail or email to:

Shelly Z ubyck
Director of Corporate Services

P .O . B ox 205 0
H aileybury, O ntario

P 0J I K 0
sz ubyck @ temisk amingshores.ca

The City of Temisk aming Shores is committed to an inclusive, barrier free environment.  
A ccommodation will be provided in all steps of the hiring process.  P lease advise the Director 
of Corporate Services if you req uire any accommodations to ensure that you can participate 

fully and eq ually during the recruitment and selection process.
We thank all applicants; however, only those considered for an interview will be contacted. 

 
 

 
Transit Fare increase 

Effective January 1, 2020 
 

 
 

  Adult Fare       $3.50 

  Senior (55+)/Student Fare    $3.25 

  Book of 10 tickets (Adult)    $35.00 

  Book of 10 tickets (Senior/Student)  $32.50 

  Adult Monthly Pass     $90.00 

  Senior (55+)/Student Monthly Pass  $70.00 
 
 

Individual tickets purchased prior to January 1, 2020 will continue to be accepted. 
 

Thank you for your continued support of the Temiskaming Transit. 
 
 

Learn more at www.temiskamingtransit.ca 
 
  
 
  

Transit F are increase
Effective January 1, 2020

Adult Fare  . 0
Senior /Student Fare  .2
Book of 10 tickets Adult   .00
Book of 10 tickets Senior/Student   2. 0
Adult Monthly Pass  0.00
Senior /Student Monthly Pass  70.00

Individual tickets purchased prior to January 1, 2020 will 
continue to be accepted.

Thank you for your continued support of the Temiskaming 
Transit.

Learn more at www.temiskamingtransit.ca

Holiday Hours of Operation

                                  

December 24, 2019 Last bus leaves Cobalt heading North at 5:00 pm 
Last bus leaves Walmart travelling South towards 
Cobalt at 6:20 pm 

December 25, 2019 NO SERVICE 

December 26, 2019 NO SERVICE 

December 27 - 30, 2019 Regular Service 

December 31, 2019 Last bus leaves Cobalt heading North at 5:00 pm 
Last bus leaves Walmart travelling South towards 
Cobalt at 6:20 pm 

January 1, 2020 NO SERVICE 

January 2, 2020 Regular Service 

December 24, 2019
Last bus leaves Cobalt heading North at 5:00 pm
Last bus leaves Walmart travelling South towards 

Cobalt at 6:20 pm
December 25, 2019  NO SERVICE
December 26, 2019  NO SERVICE
December 27 - 30, 2019  Regular Service

December 31, 2019
Last bus leaves Cobalt heading North at 5:00 pm
Last bus leaves Walmart travelling South towards 

Cobalt at 6:20 pm
January 1, 2020 NO SERVICE
January 2, 2020 Regular Service

AVAILABLE ICE - DEC 5 TO DEC 8
Don Shepherdson Memorial A rena –  N ew L isk eard
Dec 5  –  8:10am to 3:5 0pm
Dec 6 –  8:00am to 9:5 0am and 12:10pm to 4:20
Dec 8 –  10:20am

Shelly H erbert Shea Memorial A rena - H aileybury
Dec 5  –  1:10pm to 3:5 0pm
Dec 7  –  9:00am to 11:40am and 3:00pm to 6:20pm
Dec 8 –  9:10am to 10:20am
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Jocelyn brings a unique set of skills to the Miller team. Her 
ability to help a seller prepare their property to present at its 
best is a skill she’s willing to share. Although a northern girl, 
she has lived in several other communities in Ontario and 

abroad. She has returned to the beautiful area she loves best 
to share a home and lifestyle with her family.

Jocelyn speaks three languages-English, French and Spanish. 
Her love of selling and interior design makes real estate a 

perfect match. She welcomes the opportunity to be part of 
your next home purchase and property change.

Linda & Jada are excited to 
announce that  

Jocelyn Baruque has joined 
our Real Estate team!

 
705.647.6444
www.mrgi.ca

127 Whitewood Ave.,  
New Liskeard

MILLER REALTY GROUP 
INC., BROKERAGE

Introducing Jocelyn Baruque!
Sales Representative

705.380.5151 (cell) 
jabaruque1212@gmail.com (email)

Laura’s Art Shoppe
CUSTOM FRAMING, ARTWORK & GIFTS

Customer Appreciation Day
Saturday, December 7, 2019, 10:00 – 4:00

Discounts on artwork, pottery, sculptures, and custom framing!
Enter a FREE DRAW and enjoy some treats!

38 Silver Street in Historic Cobalt
Laura would like to thank you for shopping locally,

and especially for supporting regional artists and their work!

www.laurasartshoppe.com       contactus@laurasartshoppe.com

Laura’s Art Shoppe
CUSTOM FRAMING, ARTWORK & GIFTS

Customer Appreciation Day
Saturday, December 7, 2019, 10:00 – 4:00

Discounts on artwork, pottery, sculptures, and custom framing!
Enter a FREE DRAW and enjoy some treats!

38 Silver Street in Historic Cobalt
Laura would like to thank you for shopping locally,

and especially for supporting regional artists and their work!

www.laurasartshoppe.com       contactus@laurasartshoppe.com

Contintued from A Front
He likened the filters to hot 
water tanks which are mainly 
filled with sand, as well as some 
other material such as silica. 
The water passes through this 
material to be cleaned, and 
then receives ultraviolet and 
chlorine treatments.

He said a quotation is being 

prepared for a feasibility analy-
sis for that portion of upgrades 
at the water treatment plant.

Walker noted that there is 
Green Energy Fund monies 
coming available, and once de-
tails of the funding are available, 
it could possibly be accessed to 
assist the town with the water 
treatment plant upgrades.

Organizing committee members of the L’espirit de Noel Christmas Spirit concert held at Haileybury 
St. Croix Catholic Church on November 17 donated 40 meat pies to the Haileybury Food Bank on 
November 28. The proceeds from the concert allowed the committee to purchase the meat pies from 
the parish, thus supporting the church’s annual fundraising drive. This year the ladies at the parish 
made 1,900 meat pies, 900 chicken pies and 150 sugar pies. Meat and chicken pies are still avail-
able by calling the rectory at 705-672-3296. From the left are Haileybury Food Bank volunteers 
Lynda Thisdelle, Donna Sauvé, Don Sauvé, George dePencier, Diana Cattarello, L’Espirit de Noel 
organizing committee members Denis Lacroix and Bob St. Cyr. The Haileybury Food Bank will 
include the pies in their Christmas hampers. (Staff photo by Sue Nielsen)

Still flowing

TASTY 
DONATION
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Sue 
Nielsen

18 Wellington St., South,
New Liskeard

705-647-6791   Toll Free: 
1-800-461-8751

 Fax 705-647-9669

Email:  speaker@
northernontario.ca

www.northernontario.ca

General Manager - Lois Perry
Editor - Steven Larocque

18 Wellington Street, P.O. Box 580, New Liskeard, Ont.  P0J 1P0
Phone: 705-647-6791                Fax: 705-647-9669

speaker@northernontario.ca
www.northernontario.ca

ontario community 
newspapers association

We acknowledge the financial support of the Government of Canada, 
through the Publications Assistance Program (PAP), toward our mailing costs.

Authorized as publications mail. Post Office Department, Ottawa, Number 8154 Member 
Ontario Community Newspapers Association, Canadian Community Newspapers Association.
The publisher reserves the right to restrict all ads to their proper classifications, and to edit or 
reject any copy.

The advertiser agrees that the publisher shall not be responsible for errors in advertisements 
submitted other than in clear writing, nor for more than one incorrect insertion of any advertise-
ment. The advertiser agrees that the publisher will not be liable for damage arising out of errors 
in advertisements beyond the amount paid for the space actually occupied, whether such error 
is due to the negligence of the publisher’s servants or otherwise, and there shall be no liability for 
noninsertion of any advertisement beyond the amount paid for such advertisement. All claims or 
errors in advertisements must be received by the publisher within 30 days after first publication.

The contents of the Weekender are protected by Copyright registered with the Copyright Of-
fice at Ottawa. Reproduction of any material herein may be made only with the written permission 
of the General Manager.

TEMISKAMING PRINTING COMPANY LIMITED

While waiting in line at the 
grocery store I happened to 
glance at a magazine entitled 
“The Mind of Cats.”

Hmmm, let me guess what’s 
in the mind of a cat: eat, sleep, 
play, poop and procreate?

I have recently come into pos-
session of two female cats.

I wasn’t necessarily accepting 
of having pets. Read - I am al-
lergic.

It is a dilemma every animal 
lover faces: do I feed the feral 
cats or leave them to scrounge 
for food on their own?

The stray cat population in 
my town is no laughing matter.

A pregnant, starving mother 
cat ended up on my doorstep so 
I fed it.

The cat then had her litter in 
our shed producing fi ve lovely 
kittens.

She was a strange, mean cat 
and no cuddlesome ball of fur 
I can tell you. For whatever 
reasons, she killed some of her 
own kittens.

I then began to feed the sur-
viving kittens, a multi-coloured 
cat I named Pumpkin and a 
beautiful green-eyed grey kitten 
named Blackie.

It was immediately noticeable 
that Pumpkin loved humans and 
she bonded quickly with me.

She had no problems coming 
into the house at feeding time 
while her brother remained fe-
ral in nature.

The wee Pumpkin ended up 
pregnant with her fi rst litter of 
kittens, which she birthed in my 
neighbour’s shed.

Her mother, the mean one, 
then decided she would kill 
some of her daughter’s kittens 
and was seen moving them to 
another location.

Local animal welfare activists 
in the region rescued some of 
those kittens, god bless them.

We thought all the kittens had 
been rescued until, one day, out 
popped a jet-black kitten’s head 
from our shed.

This was Pumpkin’s kitten 
from her fi rst litter.

You can imagine how many 
cats we now had living around 
our house.

Pumpkin then became preg-
nant for the second time birthing 
seven kittens.

I realized the cat situation at 
our house was slightly out of 
whack.

I called animal rescue and 
they took the kittens to the local 
shelter for adoption.

They quickly realized the kit-
tens weren’t old enough to feed 
on their own and came back for 
Pumpkin.

I’ve barely scratched the 
surface of the importance of 
bringing feral cats to the no-kill 
Animals First shelter in New 
Liskeard, or call Temiskaming 
Cat Rescue and or Northern 
Animals Rescue. Please call Dr. 
Wendy Ing to have them vacci-
nated and fi xed.

Let’s all work together to re-
duce the feral cat population in 
our region.

Big thanks to all the beautiful 
people who helped me with my 
cats and who ensure animals are 
treated humanely.

Spay and save

Alan
Roy

Sales Manager 
ext. 225

Lois Perry
General Manager 

ext. 224
Cell 705-648-5337

loisperry@northernontario.ca

Diane 
Johnston

Reporter
ext. 241

Steven
Larocque

Editor
ext. 239

Sue
Nielsen
Reporter
ext. 246

editorial@northernontario.ca

Darlene
Wroe
Reporter
ext. 240

Laura
Carl

Sales Rep.
ext. 226

Darcie
Christo
Sales Rep.
ext. 248

EditorialEditorialEditorial

Medicare is something in which 
Canadians take great pride.

The ability of everyone to access 
physician services and hospitals 
has helped to create a healthy Ca-
nadian population.

The Ontario Health Insurance 
Plan (OHIP) is a free Medicare pro-
gram for people living in Ontario.

A national, universal drug plan or 
pharmacare is supported by 90 per 
cent of Canadians, according to 
the Canadian Medical Association 
(CMA).

Canadians spent $34 billion on 
prescription medications in 2018.

Only the United States and Swit-
zerland pay more per capita, says 
the CMA.

We know the issue of a federally 
funded prescription drug plan was 
a major election issue of late.

Family doctors are perhaps the 
ones who best observe how a pa-
tient’s health deteriorates if they 

can’t afford drugs for diabetes, 
cancer treatments, heart disease, 
depression and other medical con-
ditions.

No one should go without the 
medical treatment they need be-
cause of cost.

The impact of people being forced 
to decide between paying for food, 
rent, hydro and medication is not 
one anyone should have to make.

And because of shame, people 
often don’t divulge their fi nancial 
challenges to doctors and simply 
do without important medications.

Among the fi rst orders of business 
for the new Trudeau government 
should include the implementation 
of a universal, single-payer public 
system of accessing prescription 
drugs in Canada.

People should not suffer because 
they can’t afford medications.

The time to act is now.

Pharmacare now
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OFFICE
937907 Marsh Bay Road, Coleman, 705-679-8833

OFFICE HOURS
Monday-Friday – 8:30 a.m. - 4:30 p.m.

COUNCIL MEETING
Monday, December 9, 2019 at 6:00 p.m.

COMMUNITY
NEWS

The next regular meeting will be held on Monday, December 9th, 2019 at 
6:00 p.m.

Note: The Regular Meeting of Council on Monday, December 23, 2019 
has been cancelled. The regular meeting schedule will resume on Monday, 
January 6, 2020 at 6:00 p.m.
HOLIDAY HOURS/ SCHEDULE

Municipal Complex
The Municipal Office and Public Works Department will be closed from 

12:00 noon on Tuesday, December 24, 2019, and will reopen with regular 
hours on Thursday, January 2nd, 2020.

Municipal Waste Site
The Municipal Waste site will be open with regular hours on Tuesday, 

December 24, 2019, on Saturday, December 28, 2019, and on Tuesday, 
December 31, 2019.

Garbage Collection
The garbage collection schedule will remain unchanged, and will occur 
on Tuesday, December 24, 2019, and on Tuesday, December 31, 2019.  
Please ensure your garbage is out for collection by 7:00 a.m.  No return 

trips will be made.

Recycling Collection
Recycling collection will remain unchanged, and will occur on Tuesday, 

December 31, 2019.  

Holiday Hours/ Schedule
Municipal Complex

The Municipal Office and Public Works Department will be closed from 
12:00 noon on Tuesday, December 24, 2019, and will reopen with regular 

hours on Thursday, January 2nd, 2020.

Municipal Waste Site
The Municipal Waste site will be open with regular hours on Tuesday, 

December 24, 2019, on Saturday, December 28, 2019, and on Tuesday, 
December 31, 2019.

Garbage Collection
The garbage collection schedule will remain unchanged, and will occur 
on Tuesday, December 24, 2019, and on Tuesday, December 31, 2019.  
Please ensure your garbage is out for collection by 7:00 a.m.  No return 

trips will be made.

Recycling Collection
Recycling collection will remain unchanged, and will occur on Tuesday, 

December 31, 2019.  

In the event of a storm, the Coleman Public Works Department puts public 
safety first. Main roads will be cleared before attending to routine duties 
such as garbage collection and private plowing services. 

Coleman Fire Department:  In Case of Fire Emergency - Please Call 911

Fire Safety Tips - Christmas Tree
• When purchasing an artificial tree, look for the label "Fire Resistant." Al-

though this label does not mean the tree won't catch fire, it does indicate 
the tree will resist burning and should extinguish quickly.

• When purchasing a live tree, check for freshness. A fresh tree is green; 
needles are hard to pull from branches and when bent between your 
fingers, needles do not break. The trunk butt of a fresh tree is sticky with 
resin, and when tapped on the ground, the tree should not lose many 
needles.

• When setting up a tree at home, place it away from fireplaces and radia-
tors. Because heated rooms dry live trees out rapidly, be sure to keep the 
stand filled with water. Place the tree out of the way of foot traffic and do 
not block doorways.

• Tree disposal after the holidays: When you’re ready to get rid of your tree, 
please do not burn it in the fireplace or wood stove. The rapid burning 
and excessive heat can damage the firebox and chimney creating a seri-
ous fire hazard.  Collected From: Holiday Fire Safety. Ontario Association 
of Fire Chiefs. Web - 21 November 2018. http://www.oafc.on.ca/holiday-
fire-safety

ROCK SOLID
Hélène Jennings of Reflections In Stone had a booth at the New Liskeard Christmas Market Novem-
ber 30 at the New Liskeard Community Hall. She is holding a rock creation of Devil’s Rock. (Staff 
photo by Sue Nielsen)

HOLIDAY CRAFTERS
Trudy Prentice (right) and her mother Debra Prentice were selling homemade crafts at the 
November 30 Christmas Market held at the New Liskeard Community Hall. There were 39 vendors 
at this year’s market from Iroquois Falls to Cobalt, said organizer Lorri Griese. (Staff photo by Sue 
Nielsen)

GREEN 
GRINCH

Who doesn’t love 
the Grinch? Carlee 
Ridley was selling 

balloons and 
merchandise from 

the Pop It store 
in downtown New 

Liskeard at the 
November 30 New 

Liskeard Christmas 
Market held at 

the New Liskeard 
Community Hall. 

(Staff photo by Sue 
Nielsen)
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THORNLOE CHEESE
999 697 Hwy 11 N.
Thornloe, ON P0J 1S0

Thornloe Cheese has been a respected local cheese producer and 
important part of the Northern Ontario community for over 75 years.

This December, we’re pleased to announce that Thornloe Cheese is 
now part of Gay Lea Foods, a 100% Canadian co-operative owned and 
governed by dairy farmers on more than 1,400 dairy farms in Ontario and 
Manitoba.

We’re thrilled to �nd a home with a like-minded, Canadian farmer-owned 
co-op and and excited to begin our next chapter as Thornloe Cheese. 

Thank you to everyone who has supported our business over the years. 
We look forward to seeing you at our cheese factory and retail store in 
Thornloe, where you will continue to �nd the same high-quality Northern 
Ontario dairy products you’ve known and loved for years...and perhaps 
pick up on the air of excitement as we celebrate this exciting new step for 
Thornloe Cheese! 

STORE HOURS
Monday - Friday: 6:30 a.m. - 6:00 p.m.
Saturday - Sunday: 8:00 a.m. - 6:00 p.m.

Who is 
Gay Lea Foods? 

Founded by Ontario farmers in 1958, Gay Lea Foods 
is a Canadian dairy farmer-owned co-operative known for 

its co-operative-inspired values and high-quality, innovative 
and award-winning dairy and food products.

Leading with principles that empower Canadian farmers, prioritize 
partnerships, and support rural businesses and communities, they 
operate facilities in urban areas of Ontario, Manitoba and Alberta, 
as well as in smaller, rural communities across Ontario, including 

Madoc, Stirling, Teeswater and Hagersville.

After 60 years, they have lived the great things co-ops can 
accomplish and look forward to working with Thornloe 

Cheese to sustain and grow its rich agricultural 
heritage in Northern Ontario!

Learn more at gaylea.com

Gay Lea Foods? 

Proudly farmer-owned. 
Proudly part of your community. 

Ontario dairy products you’ve known and loved for years...and perhaps 
pick up on the air of excitement as we celebrate this exciting new step for 

accomplish and look forward to working with Thornloe 
Cheese to sustain and grow its rich agricultural 

heritage in Northern Ontario!

Learn more at gaylea.com

WINTER WARDROBE
One tree in downtown New Liskeard has no festive lighting or ornaments. But hanging from its bare 
branches are clear plastic bags containing scarves, toques, mitts and gloves, free to anyone who 
needs them. “I saw it on Facebook three years in a little town in Connecticut,” said Jane Marshall, 
at left. She and RE/MAX Pursuit Realty’s Angela Hunter, at right, have brought the initiative to 
New Liskeard in what they’re calling “Let’s keep Temiskaming Shores warm.” They invite anyone 
with new or gently used winter accessories to drop them off at the RE/MAX offi ce at 63 Whitewood 
Avenue. They’ll bag them and add them to the tree throughout the season. (Staff photo by Diane 
Johnston)

Renos for new 
library continuing

TEMISKAMING SHORES (Staff) – The transformation of the 
former New Liskeard medical clinic into a new library is continu-
ing.

A little bit of mould was discovered during the renovations, the 
result of leaks in the plumbing system, said Temiskaming Shores 
Mayor Carman Kidd after council met November 19.

He said the fi rm contracted to do the renovations was qualifi ed 
to clean up the mould.

It’ll add slightly to the overall cost of the project, Kidd said.
The renovation is currently on schedule for the library to move 

into its new space in March.
In another capital project, soil testing will be conducted on prop-

erty south of the Early ON Centre in Haileybury.
It’s been proposed as a potential site for a new fi re hall.
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TEACHERS STRIKE ACTION
District School Board Ontario North East secondary school teachers marched up Whitewood Avenue in New Liskeard December 4. They walked off the job during a 
one-day strike to protest the provincial government’s cuts to education following another failed day of negotiations with the Ontario government. Also closed for the day 
were the region’s French Catholic schools because education assistants, technicians, secretaries and social workers are part of the Ontario Secondary School Teachers’ 
Federation. The Grandes Riviéres board opted to close its schools in the interest of students’ safety and well-being, said the board’s communications director Richard 
Loiselle. The region’s English Catholic schools and Ecole public des Navigateurs in New Liskeard meanwhile remained open. (Staff photo by Sue Nielsen)

Don’t  
wait... Get 
Your tickets  

Now!SWEET TREATS
At the Latchford Royal Canadian Legion during the annual 
Christmas bazaar fundraiser held on Saturday, November 30, is 
Francine Blowe (left) and Teresa McRae offering cookies, pies 
and various baked goods for sale. (Staff photo by Sue Nielsen)
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You might win a  $20 gift certificate  ON THE SPOT!

23 Whitewood Avenue

New Liskeard, Ontario

email: mcknightsmw@eastlink.ca

705-647-4050
No One Ever Regretted Buying Quality

Finest Quality in  
Men’s and Ladies’ Wear

Finest Quality in Men’s and Ladies’ Wear

23 Whitewood Avenue
New Liskeard, Ontario

email: mcknightsmw@eastlink.ca

705-647-4050
No One Ever Regretted Buying Quality

Open 24/7 at www.chatnoirbooks.ca

57 Whitewood Ave., 
Downtown 

New Liskeard
705-647-8215

Open 24/7 at www.chatnoirbooks.ca

Open 24/7 at www.chatnoirbooks.ca

57 Whitewood Ave., 
Downtown 

New Liskeard
705-647-8215

When You Shop Local, It’s WIN-WIN!

17 O’Connor Drive, P.O. Box 98, Temagami, ON  P0H 2H0
Tel: 705.569.3244  Fax: 705.569.2610

Temagami Family Health Team
Submitted by Ellen Ibey

Stress Management During the Holidays!

N o doubt holiday celebrations are moments of love, j oy and happiness. 
A t least this is how it should be or how we want to believe it is. 
U nfortunately for many people, the holidays are a time of stress and 
depression.

W ith practical tips, you can minimiz e the stress that comes with the 
holidays.

1. Acknowledge your feelings. I f someone close to you has 
recently passed away or you can’ t be with loved ones, k now 
that it’ s normal to feel sadness and grief. I t’ s O K  to tak e time to 
cry or express your feelings.

2. Reach out. I f you feel lonely or isolated, seek  out 
community, religious or other social events. They can offer 
support and companionship.

3. Be realistic. The holidays don’ t have to be perfect or j ust lik e 
last year. Choose to hold on to, and be open to creating new 
traditions.

4. Set aside differences. B e understanding if others get 
upset or distressed, chances are they’ re feeling the 
effects of holiday stress too.

5. Stick to a budget. B efore you go gift and food shopping, 
decide how much money you can afford to spend, and then 
stick  to your budget!

6. Plan ahead. Set aside specific days for shopping, baking, 
visiting friends and other activities.

7. Learn to say no. Saying yes when you should 
say no can leave you feeling resentful and 
overwhelmed.

8. Don’t abandon healthy habits. Don’ t let the holidays 
become a free-for-all. O verindulgence only adds to your 
stress and guilt.

9. Take a breather. Mak e some time for yourself.
10. Seek professional help if you need it. I f you’ re feeling 

persistently sad and anxious, talk  to your health care provider 
or a mental health professional.

Don’ t let the holidays become something you dread. L earn to recogniz e 
your holiday triggers so you can fight them before they lead to a 
meltdown. With a little planning and some positive thinking, you can find 
peace and j oy during the holidays.

The Temagami Medical Centre and Family Health Team  
is committed to keeping you as healthy as possible!

ENGLEHART (Staff) – Two Englehart residents 
have been arrested after an armed robbery was 
reported at a Fourth Avenue convenience store in 
the town last week.

Temiskaming OPP say police were advised of 
the incident shortly after 4:30 a.m. November 28.

Police say one suspect is reported to have en-
tered the convenience store with a covered face, 
brandished a weapon, and demanded cash and 
cigarettes.

The suspect left the store and entered a vehicle 
driven by a second person.

Shortly after 7:30 a.m., Kirkland Lake OPP of-

fi cers spotted the vehicle, stopped it, and arrested 
two people without incident.

A 19-year-old Englehart resident has been 
charged with armed robbery; possession of an 
imitation weapon for dangerous purpose; dis-
guise with intent; using an imitation fi rearm 
while committing offence; possession of a fi re-
arm or ammunition contrary to a prohibition or-
der; and failure to comply with a sentence.

A 42-year-old Englehart resident has also been 
charged with armed robbery as well as theft of a 
motor vehicle and two counts of failing to com-
ply with a recognizance.

Darlene Wroe
Speaker Reporter

EARLTON - Funding is being sought to redesign 
and reconstruct the building at the Earlton mu-
nicipal pool.

Some of the main components of the building 
need to be replaced and the entire building needs 
to be raised.

Clerk treasurer/administrator Menard later 
noted that the Investing in Canada Infrastructure 
Fund, which is funded by three levels of govern-
ment, has “a huge uptake,” so whether the fund-
ing will be approved in not yet known. But she 

said that if successful, part of the goal would be 
to make the pool building accessible, along with 
the shower facilities, change rooms and wash-
rooms.

The proposal is to redesign the building, which 
she said was constructed in 1966, and is over 50 
years old.

“It needs to be replaced,” she commented at the 
November 13 meeting.

The project has been submitted with a cost 
proposal of $473,000 and the township’s share 
would be $60,600. That funding is available in 
one of the township’s reserve funds for local 
projects, Menard noted.

COBALT (Staff) - Residents who place their 
snow on the roads or a neighbour’s property are 
being watched.

Cobalt bylaw offi cer Garrett Hunting report-
ed to Cobalt’s committee-of-the-whole meeting 
Tuesday, December 3, that the fi rst complaints 
have now been received about people placing 
snow on what could be someone else’s property, 
or on the road.

Contact is being made with those who are plac-
ing snow off their properties, he said.

“We are going to be watching,” he added.
There are four properties that have been iden-

tifi ed under the town’s property standards bylaw.
Hunting said four orders regarding property 

standards are ready to be sent out or served.
Hunting said there are also “a couple of tenant 

issues” which have arisen.

Two charged 
in Englehart 

armed robbery

No dumping snow on roads

Bid made for funding for pool building
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705-648-1384

 CoUnTrY 
StOrE

OPEN 
YEAR 
ROUND

998063 
Highway 11 North,  

New Liskeard

www.leislandscapingyard.ca

www.facebook.com/LeisLandscapingYard

• Candles •

• Local Meats • 

• Local Baking • 

• Home Decor • 

• Ice cream • 

• Livestock Feed•

• Pet Food • 

• Baden Coffee •

We are giving away a 
$500 gift card! 

Stop by the store & enter the draw! 

Red the Reindeer 
would like to 
announce . . . 
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Residential Construction & Cabinetry

Designed to Impress, Built to Last

burtonqualitybuilders@hotmail.com
705-622-6094

Residential Construction & Cabinetry

7 0 5- 6 4 7 - 0 0 1 0
4 37 0 9 9  Haw n  Drive, Dym o n d  I n d us trial P ark

YOUR  ONE - STOP HUNTING 
HEADQUARTERS!

336 WHITEWOOD AVE, W • NEW LISKEARD, ON

705-647-7600 • carpetone.ca

ASK US HOW YOU CAN SAVE

15%
ON

CUSTOM
CABINETS

“PICK OF THE WEEK”THE NEW
2013 GMC Terrain SLT 

All Wheel Drive
2013 GMC Terrain SLT 2013 GMC Terrain SLT 

All Wheel DriveAll Wheel Drive

V6, leather heated seats, remote 
start, “one owner! 

Local trade-in!”
Only 69,000 kms! STK # N19-32B

All trades welcome! 
north-waychrysler.com

705-647-7361

Learn more  from those      who have the answers!

WE NEED HOMES
 TO SELL!!

Call RE/MAX Pursuit Realty Brokerage.

705-676-6264        remax.ca
63 Whitewood Ave., New Liskeard
Serving Temagami to Kirkland Lake & everywhere in between

Not intended to solicit those 
already under contract.

Ask the  experts 

A lot of folks think that all 
they need to know about 
purchasing a tractor is how 
much horsepower, but that, 

1. How much acreage will you work, 
and in what types of operations will you 
need a tractor? These can include yard 
and/or field mowing, garden tilling,  
material moving, haying, snow removal, 
grading, etc. 
 
2. What is the priority of the tasks in 
which you wish to engage? For instance, 
is road grading more important than field 
mowing? Determining priorities will help 
whittle down your initial implement  
purchase list. It will also help your dealer 
make recommendations on horsepower 
range, hydraulic capacity and lift capacity 
to suit your needs. 
 
3. What is your financial comfort 
zone? Or, perhaps, another way of  
looking at this question is to consider 
what you’re willing to pay as a monthly 
note. Overall, expect to spend more than 
$20,000. 
 
4. Do you anticipate needing the  
diverse functionality of a loader mounted 
to the front of your tractor? This will help 
determine whether you need 4-wheel 
drive and the hydraulic capacity you  
require. 
 
5. What is the smallest area through 
which you’ll need to navigate your  
tractor? You might not want to rebuild 
fences or move buildings to get a larger 
machine where it needs to go. 

6. Do you need an automatic-like 
transmission, or are you fine with  
clutching and shifting? The dealer will 
take this into consideration when making 
a recommendation. 
 
7. How important are heating and air 
conditioning? Cabs add expense, but 
also allow you to work harder and longer 
in any season, in more comfort. 
 
8. What’s the general reputation of 
the brand(s) your dealer offers? Also, 
consider that warranty terms aren’t  
always an indication of quality. In other 
words, brands with a longer warranty 
may not offer the most reliable  
equipment. 
 
9. Who among your local dealers is 
known for the best service? Never  
underestimate the value of a great dealer 
nearby that offers a trusted equipment 
brand and can help solve a problem 
quickly … or reach you in the field to get 
you back up and running. 
 
10. Have you tested out the tractors 
you’re considering? Ride and decide. 
Make sure you sit in the seat or, better 
yet, take it for a drive to make sure the 
tractor fits you and your needs. 

 
A lot of folks think that all they need to know 
about purchasing a tractor is how much  
horsepower, but that, in a sense, is putting the 
cart before the horse. What the prospective 
buyer should do instead is list what he/she  
actually needs and wants to do with the  
machine and let that help determine the power  
needed. More horsepower than you need costs 
more to purchase and to operate. Less  
horsepower leads to frustration and, quite  
possibly, damage if you try pushing your  

machine beyond its limits; or even unable to perform the task at hand. 
 Manufacturers often compete with one another by bragging that their tractor 
has the highest horsepower in its class. That’s potentially useful information if you 
need the power, but marketing hype nonetheless. In many of these advertisements, 
mention of which measure of horsepower is often overlooked, or, at most, relegated 
to a tiny footnote. 
 What you need to know about horsepower is that the engine provides the  
power and that some of that power is used up running the tractor’s accessories and 
operations. The unencumbered engine might make 100 HP at the flywheel at a  
specific rpm value. Set that engine into the tractor and hook up the hydraulic pump, 
transmission, alternator, air-conditioning, power steering pump, and even with the 
tractor running but parked, there will be less than 100 HP available to perform the 
work you require. There will be even less available when operating the loader and 
driving the machine. So, while the engine horsepower value is useful to a point, 
there’s a more meaningful number: the power takeoff horsepower (PTO-HP). 
 Horsepower at the PTO is generally based on a measurement with the engine 
set at the speed that turns the PTO at either of the standard speeds of 540 or 1,000 
rpm. Also, know that some tractors create more PTO HP than others so you may not 
need to purchase as large of tractor to do the same job. This measure is more useful 
to you as a new tractor buyer because it lets you know how much energy your tractor 
has for running PTO-powered implements such as mowers, balers and augers. Your 
dealer and a quick Internet search can help you understand what PTO-horsepower 
you need to satisfactorily operate the implements you wish to employ at your place. 

Taking that new machinery plunge can be daunting, 
a dealer is the customer’s best resource to ensure 
he or she gets the right machine and support for 
that machine, so if you find a trusted dealer, you 
are more than halfway to finding an effective  
solution that will serve you well into the future. Still, 
for the best buying experience, do a little homework 
first. Having an exhaustive list of the applications in 
which the tractor will be used is a critical first step, 
with this information, the dealer can then guide the 
customer best on both tractor and implement size. 

Looking for new  
equipment?  

Here’s your guide to 
getting the most 

bang, and power, for 
your buck.  

 Here we help cut 
through the hype about  
engine power to find the 
size that’s right for you. 

332416 HWY 11N., 
EARLTON 
705-563-2212 
www.bequip.ca 

1. How much acreage will you work, 
and in what types of operations will you 
need a tractor? These can include yard 
and/or field mowing, garden tilling,  
material moving, haying, snow removal, 
grading, etc. 
 
2. What is the priority of the tasks in 
which you wish to engage? For instance, 
is road grading more important than field 
mowing? Determining priorities will help 
whittle down your initial implement  
purchase list. It will also help your dealer 
make recommendations on horsepower 
range, hydraulic capacity and lift capacity 
to suit your needs. 
 
3. What is your financial comfort 
zone? Or, perhaps, another way of  
looking at this question is to consider 
what you’re willing to pay as a monthly 
note. Overall, expect to spend more than 
$20,000. 
 
4. Do you anticipate needing the  
diverse functionality of a loader mounted 
to the front of your tractor? This will help 
determine whether you need 4-wheel 
drive and the hydraulic capacity you  
require. 
 
5. What is the smallest area through 
which you’ll need to navigate your  
tractor? You might not want to rebuild 
fences or move buildings to get a larger 
machine where it needs to go. 

6. Do you need an automatic-like 
transmission, or are you fine with  
clutching and shifting? The dealer will 
take this into consideration when making 
a recommendation. 
 
7. How important are heating and air 
conditioning? Cabs add expense, but 
also allow you to work harder and longer 
in any season, in more comfort. 
 
8. What’s the general reputation of 
the brand(s) your dealer offers? Also, 
consider that warranty terms aren’t  
always an indication of quality. In other 
words, brands with a longer warranty 
may not offer the most reliable  
equipment. 
 
9. Who among your local dealers is 
known for the best service? Never  
underestimate the value of a great dealer 
nearby that offers a trusted equipment 
brand and can help solve a problem 
quickly … or reach you in the field to get 
you back up and running. 
 
10. Have you tested out the tractors 
you’re considering? Ride and decide. 
Make sure you sit in the seat or, better 
yet, take it for a drive to make sure the 
tractor fits you and your needs. 

 
A lot of folks think that all they need to know 
about purchasing a tractor is how much  
horsepower, but that, in a sense, is putting the 
cart before the horse. What the prospective 
buyer should do instead is list what he/she  
actually needs and wants to do with the  
machine and let that help determine the power  
needed. More horsepower than you need costs 
more to purchase and to operate. Less  
horsepower leads to frustration and, quite  
possibly, damage if you try pushing your  

machine beyond its limits; or even unable to perform the task at hand. 
 Manufacturers often compete with one another by bragging that their tractor 
has the highest horsepower in its class. That’s potentially useful information if you 
need the power, but marketing hype nonetheless. In many of these advertisements, 
mention of which measure of horsepower is often overlooked, or, at most, relegated 
to a tiny footnote. 
 What you need to know about horsepower is that the engine provides the  
power and that some of that power is used up running the tractor’s accessories and 
operations. The unencumbered engine might make 100 HP at the flywheel at a  
specific rpm value. Set that engine into the tractor and hook up the hydraulic pump, 
transmission, alternator, air-conditioning, power steering pump, and even with the 
tractor running but parked, there will be less than 100 HP available to perform the 
work you require. There will be even less available when operating the loader and 
driving the machine. So, while the engine horsepower value is useful to a point, 
there’s a more meaningful number: the power takeoff horsepower (PTO-HP). 
 Horsepower at the PTO is generally based on a measurement with the engine 
set at the speed that turns the PTO at either of the standard speeds of 540 or 1,000 
rpm. Also, know that some tractors create more PTO HP than others so you may not 
need to purchase as large of tractor to do the same job. This measure is more useful 
to you as a new tractor buyer because it lets you know how much energy your tractor 
has for running PTO-powered implements such as mowers, balers and augers. Your 
dealer and a quick Internet search can help you understand what PTO-horsepower 
you need to satisfactorily operate the implements you wish to employ at your place. 

Taking that new machinery plunge can be daunting, 
a dealer is the customer’s best resource to ensure 
he or she gets the right machine and support for 
that machine, so if you find a trusted dealer, you 
are more than halfway to finding an effective  
solution that will serve you well into the future. Still, 
for the best buying experience, do a little homework 
first. Having an exhaustive list of the applications in 
which the tractor will be used is a critical first step, 
with this information, the dealer can then guide the 
customer best on both tractor and implement size. 

Looking for new  
equipment?  

Here’s your guide to 
getting the most 

bang, and power, for 
your buck.  

 Here we help cut 
through the hype about  
engine power to find the 
size that’s right for you. 

332416 HWY 11N., 
EARLTON 
705-563-2212 
www.bequip.ca 

1. How much acreage will you work, 
and in what types of operations will you 
need a tractor? These can include yard 
and/or field mowing, garden tilling,  
material moving, haying, snow removal, 
grading, etc. 
 
2. What is the priority of the tasks in 
which you wish to engage? For instance, 
is road grading more important than field 
mowing? Determining priorities will help 
whittle down your initial implement  
purchase list. It will also help your dealer 
make recommendations on horsepower 
range, hydraulic capacity and lift capacity 
to suit your needs. 
 
3. What is your financial comfort 
zone? Or, perhaps, another way of  
looking at this question is to consider 
what you’re willing to pay as a monthly 
note. Overall, expect to spend more than 
$20,000. 
 
4. Do you anticipate needing the  
diverse functionality of a loader mounted 
to the front of your tractor? This will help 
determine whether you need 4-wheel 
drive and the hydraulic capacity you  
require. 
 
5. What is the smallest area through 
which you’ll need to navigate your  
tractor? You might not want to rebuild 
fences or move buildings to get a larger 
machine where it needs to go. 

6. Do you need an automatic-like 
transmission, or are you fine with  
clutching and shifting? The dealer will 
take this into consideration when making 
a recommendation. 
 
7. How important are heating and air 
conditioning? Cabs add expense, but 
also allow you to work harder and longer 
in any season, in more comfort. 
 
8. What’s the general reputation of 
the brand(s) your dealer offers? Also, 
consider that warranty terms aren’t  
always an indication of quality. In other 
words, brands with a longer warranty 
may not offer the most reliable  
equipment. 
 
9. Who among your local dealers is 
known for the best service? Never  
underestimate the value of a great dealer 
nearby that offers a trusted equipment 
brand and can help solve a problem 
quickly … or reach you in the field to get 
you back up and running. 
 
10. Have you tested out the tractors 
you’re considering? Ride and decide. 
Make sure you sit in the seat or, better 
yet, take it for a drive to make sure the 
tractor fits you and your needs. 

 
A lot of folks think that all they need to know 
about purchasing a tractor is how much  
horsepower, but that, in a sense, is putting the 
cart before the horse. What the prospective 
buyer should do instead is list what he/she  
actually needs and wants to do with the  
machine and let that help determine the power  
needed. More horsepower than you need costs 
more to purchase and to operate. Less  
horsepower leads to frustration and, quite  
possibly, damage if you try pushing your  

machine beyond its limits; or even unable to perform the task at hand. 
 Manufacturers often compete with one another by bragging that their tractor 
has the highest horsepower in its class. That’s potentially useful information if you 
need the power, but marketing hype nonetheless. In many of these advertisements, 
mention of which measure of horsepower is often overlooked, or, at most, relegated 
to a tiny footnote. 
 What you need to know about horsepower is that the engine provides the  
power and that some of that power is used up running the tractor’s accessories and 
operations. The unencumbered engine might make 100 HP at the flywheel at a  
specific rpm value. Set that engine into the tractor and hook up the hydraulic pump, 
transmission, alternator, air-conditioning, power steering pump, and even with the 
tractor running but parked, there will be less than 100 HP available to perform the 
work you require. There will be even less available when operating the loader and 
driving the machine. So, while the engine horsepower value is useful to a point, 
there’s a more meaningful number: the power takeoff horsepower (PTO-HP). 
 Horsepower at the PTO is generally based on a measurement with the engine 
set at the speed that turns the PTO at either of the standard speeds of 540 or 1,000 
rpm. Also, know that some tractors create more PTO HP than others so you may not 
need to purchase as large of tractor to do the same job. This measure is more useful 
to you as a new tractor buyer because it lets you know how much energy your tractor 
has for running PTO-powered implements such as mowers, balers and augers. Your 
dealer and a quick Internet search can help you understand what PTO-horsepower 
you need to satisfactorily operate the implements you wish to employ at your place. 

Taking that new machinery plunge can be daunting, 
a dealer is the customer’s best resource to ensure 
he or she gets the right machine and support for 
that machine, so if you find a trusted dealer, you 
are more than halfway to finding an effective  
solution that will serve you well into the future. Still, 
for the best buying experience, do a little homework 
first. Having an exhaustive list of the applications in 
which the tractor will be used is a critical first step, 
with this information, the dealer can then guide the 
customer best on both tractor and implement size. 

Looking for new  
equipment?  

Here’s your guide to 
getting the most 

bang, and power, for 
your buck.  

 Here we help cut 
through the hype about  
engine power to find the 
size that’s right for you. 

332416 HWY 11N., 
EARLTON 
705-563-2212 
www.bequip.ca 

1. How much acreage will you work, and in what types of
 operations will you need a tractor? These can include
 yard and or fi eld mo ing, garden tilling, material moving, 
 haying, sno  removal, grading, etc.

2. What is the priority of the tasks in which you wish to 
 engage? For instance, is road grading more important 
 than fi eld mo ing  etermining riorities ill hel  hittle 
 do n your initial im lement urchase list. t ill also hel  
 your dealer make recommendations on horsepower range, 
 hydraulic ca acity and lift ca acity to suit your needs.

3. hat is your fi nancial comfort one  r, erha s, another
  ay of loo ing at this uestion is to consider hat you’re 
 illing to ay as a monthly note. verall, e ect to s end 
 more than , .

4. o you antici ate needing the diverse functionality of 
 a loader mounted to the front of your tractor? This will help 
 determine hether you need heel drive and the 
 hydraulic ca acity you re uire.

5. hat is the smallest area through hich you’ll need to 
 navigate your tractor  ou might not ant to rebuild fences 
 or move buildings to get a larger machine here it needs 
 to go.

6. o you need an automatic li e transmission, or are you 
 fi ne ith clutching and shifting  he dealer ill ta e this 
 into consideration hen ma ing a recommendation.

7. How important are heating and air conditioning? Cabs add 
 e ense, but also allo  you to or  harder and longer in 
 any season, in more comfort.

8. hat’s the general re utation of the brand s  your dealer 
 offers  Also, consider that arranty terms aren’t al ays 
 an indication of uality. n other ords, brands ith a 
 longer arranty may not offer the most reliable e ui ment.

9. Who among your local dealers is known for the best 
 service  ever underestimate the value of a great dealer 
 nearby that offers a trusted equipment brand and can help 
 solve a roblem uic ly  or reach you in the fi eld to get 
 you bac  u  and running.

10. ave you tested out the tractors you’re considering  
 ide and decide. a e sure you sit in the seat or, better 
 yet, ta e it for a drive to ma e sure the tractor fi ts you and 
 your needs.

TOP 10 
Things To 

Consider When 
Buying A Tractor
Taking that new machinery plunge 
can be daunting, a dealer is the 
customer’s best resource to ensure 
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What you need to know about horsepower is that the engine 
rovides the o er and that some of that o er is used 
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unencumbered engine might ma e   at the  y heel 
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less available hen o erating the loader and driving the 
machine. o, hile the engine horse o er value is useful to 
a oint, there’s a more meaningful number  the o er ta eoff 
horse o er . 

orse o er at the  is generally based on a measurement 
ith the engine set at the s eed that turns the  at either 
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some tractors create more   than others so you may 
not need to urchase as large of tractor to do the same ob. 
This measure is more useful to you as a new tractor buyer 
because it lets you know how much energy your tractor has 
for running o ered im lements such as mo ers, 
balers and augers. our dealer and a uic  nternet search 
can hel  you understand hat horse o er you need to 
satisfactorily operate the implements you wish to employ at 
your lace.

he or she gets the right machine and support for that machine, so 
if you fi nd a trusted dealer, you are more than half ay to fi nding 
an effective
solution that ill serve you ell into the future. till, for the 
best buying e erience, do a little home or  fi rst. aving an 
e haustive list of the a lications in hich the tractor ill be used 
is a critical fi rst ste , ith this information, the dealer can then 
guide the customer best on both tractor and im lement si e.

Tractor 
Horsepower

Explained
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998063 Highway 11 N,  
New Liskeard
705-648-1384

www.leislandscapingyard.ca www.facebook.com/LeisLandscapingYard

We are giving away a 
$500 gift card! 

Stop by the store & enter the draw! 

Red the Reindeer 
would like to 
announce . . . 

USTART BATTERY 
PROMOTION

MARINE, CRANK & 
DEEP CYCLE BATTERY
US24RV  550 amp.  $11495

US27RV  750 amp.  $12995

US31RV  840 amp.  $17695

RV BATTERY 6 VOLTS DEEP CYCLE
USV2300  232 AH (20 hrs)  $18195

LAWN TRACTOR 
BATTERY
USBU1  290 amp.  
$5995

NEW LISKEARD 705-647-6731

For more information:            goustart.com

95 Craven Drive, New Liskeard  |  705-647-2079
vjtrailers@hotmail.com  |  www.vjtrailers.com

SEVERAL AVAILABLE FROM GREAT 
CANADIAN MANUFACTURERS

LARGE SELECTION OF DUMP 
TRAILERS AVAILABLE

74 Scott Street,  New Liskeard, ON P0J 1P0 
Tel: 705-647-4412    Fax: 705-647-4485

discount@breaultsdiscountwarehouse.com  

M18 FUELTM Cordless 4 - Tool Combo Kit
INCLUDES:

1/2” Hammer Drill/Driver, 1/4” Hex Impact Driver
Sawzall Reciprocating Saw, LED Work Light, (2) Belt 

clip (2) Bit Holder (1) Contractor Bag
(1) Sawzall Blade (1) Side Handle

Learn more  from those      who have the answers!
Ask the  experts 

A lot of folks think that all 
they need to know about 
purchasing a tractor is how 
much horsepower, but that, 

1. How much acreage will you work, 
and in what types of operations will you 
need a tractor? These can include yard 
and/or field mowing, garden tilling,  
material moving, haying, snow removal, 
grading, etc. 
 
2. What is the priority of the tasks in 
which you wish to engage? For instance, 
is road grading more important than field 
mowing? Determining priorities will help 
whittle down your initial implement  
purchase list. It will also help your dealer 
make recommendations on horsepower 
range, hydraulic capacity and lift capacity 
to suit your needs. 
 
3. What is your financial comfort 
zone? Or, perhaps, another way of  
looking at this question is to consider 
what you’re willing to pay as a monthly 
note. Overall, expect to spend more than 
$20,000. 
 
4. Do you anticipate needing the  
diverse functionality of a loader mounted 
to the front of your tractor? This will help 
determine whether you need 4-wheel 
drive and the hydraulic capacity you  
require. 
 
5. What is the smallest area through 
which you’ll need to navigate your  
tractor? You might not want to rebuild 
fences or move buildings to get a larger 
machine where it needs to go. 

6. Do you need an automatic-like 
transmission, or are you fine with  
clutching and shifting? The dealer will 
take this into consideration when making 
a recommendation. 
 
7. How important are heating and air 
conditioning? Cabs add expense, but 
also allow you to work harder and longer 
in any season, in more comfort. 
 
8. What’s the general reputation of 
the brand(s) your dealer offers? Also, 
consider that warranty terms aren’t  
always an indication of quality. In other 
words, brands with a longer warranty 
may not offer the most reliable  
equipment. 
 
9. Who among your local dealers is 
known for the best service? Never  
underestimate the value of a great dealer 
nearby that offers a trusted equipment 
brand and can help solve a problem 
quickly … or reach you in the field to get 
you back up and running. 
 
10. Have you tested out the tractors 
you’re considering? Ride and decide. 
Make sure you sit in the seat or, better 
yet, take it for a drive to make sure the 
tractor fits you and your needs. 

 
A lot of folks think that all they need to know 
about purchasing a tractor is how much  
horsepower, but that, in a sense, is putting the 
cart before the horse. What the prospective 
buyer should do instead is list what he/she  
actually needs and wants to do with the  
machine and let that help determine the power  
needed. More horsepower than you need costs 
more to purchase and to operate. Less  
horsepower leads to frustration and, quite  
possibly, damage if you try pushing your  

machine beyond its limits; or even unable to perform the task at hand. 
 Manufacturers often compete with one another by bragging that their tractor 
has the highest horsepower in its class. That’s potentially useful information if you 
need the power, but marketing hype nonetheless. In many of these advertisements, 
mention of which measure of horsepower is often overlooked, or, at most, relegated 
to a tiny footnote. 
 What you need to know about horsepower is that the engine provides the  
power and that some of that power is used up running the tractor’s accessories and 
operations. The unencumbered engine might make 100 HP at the flywheel at a  
specific rpm value. Set that engine into the tractor and hook up the hydraulic pump, 
transmission, alternator, air-conditioning, power steering pump, and even with the 
tractor running but parked, there will be less than 100 HP available to perform the 
work you require. There will be even less available when operating the loader and 
driving the machine. So, while the engine horsepower value is useful to a point, 
there’s a more meaningful number: the power takeoff horsepower (PTO-HP). 
 Horsepower at the PTO is generally based on a measurement with the engine 
set at the speed that turns the PTO at either of the standard speeds of 540 or 1,000 
rpm. Also, know that some tractors create more PTO HP than others so you may not 
need to purchase as large of tractor to do the same job. This measure is more useful 
to you as a new tractor buyer because it lets you know how much energy your tractor 
has for running PTO-powered implements such as mowers, balers and augers. Your 
dealer and a quick Internet search can help you understand what PTO-horsepower 
you need to satisfactorily operate the implements you wish to employ at your place. 

Taking that new machinery plunge can be daunting, 
a dealer is the customer’s best resource to ensure 
he or she gets the right machine and support for 
that machine, so if you find a trusted dealer, you 
are more than halfway to finding an effective  
solution that will serve you well into the future. Still, 
for the best buying experience, do a little homework 
first. Having an exhaustive list of the applications in 
which the tractor will be used is a critical first step, 
with this information, the dealer can then guide the 
customer best on both tractor and implement size. 

Looking for new  
equipment?  

Here’s your guide to 
getting the most 

bang, and power, for 
your buck.  

 Here we help cut 
through the hype about  
engine power to find the 
size that’s right for you. 

332416 HWY 11N., 
EARLTON 
705-563-2212 
www.bequip.ca 

1. How much acreage will you work, 
and in what types of operations will you 
need a tractor? These can include yard 
and/or field mowing, garden tilling,  
material moving, haying, snow removal, 
grading, etc. 
 
2. What is the priority of the tasks in 
which you wish to engage? For instance, 
is road grading more important than field 
mowing? Determining priorities will help 
whittle down your initial implement  
purchase list. It will also help your dealer 
make recommendations on horsepower 
range, hydraulic capacity and lift capacity 
to suit your needs. 
 
3. What is your financial comfort 
zone? Or, perhaps, another way of  
looking at this question is to consider 
what you’re willing to pay as a monthly 
note. Overall, expect to spend more than 
$20,000. 
 
4. Do you anticipate needing the  
diverse functionality of a loader mounted 
to the front of your tractor? This will help 
determine whether you need 4-wheel 
drive and the hydraulic capacity you  
require. 
 
5. What is the smallest area through 
which you’ll need to navigate your  
tractor? You might not want to rebuild 
fences or move buildings to get a larger 
machine where it needs to go. 

6. Do you need an automatic-like 
transmission, or are you fine with  
clutching and shifting? The dealer will 
take this into consideration when making 
a recommendation. 
 
7. How important are heating and air 
conditioning? Cabs add expense, but 
also allow you to work harder and longer 
in any season, in more comfort. 
 
8. What’s the general reputation of 
the brand(s) your dealer offers? Also, 
consider that warranty terms aren’t  
always an indication of quality. In other 
words, brands with a longer warranty 
may not offer the most reliable  
equipment. 
 
9. Who among your local dealers is 
known for the best service? Never  
underestimate the value of a great dealer 
nearby that offers a trusted equipment 
brand and can help solve a problem 
quickly … or reach you in the field to get 
you back up and running. 
 
10. Have you tested out the tractors 
you’re considering? Ride and decide. 
Make sure you sit in the seat or, better 
yet, take it for a drive to make sure the 
tractor fits you and your needs. 

 
A lot of folks think that all they need to know 
about purchasing a tractor is how much  
horsepower, but that, in a sense, is putting the 
cart before the horse. What the prospective 
buyer should do instead is list what he/she  
actually needs and wants to do with the  
machine and let that help determine the power  
needed. More horsepower than you need costs 
more to purchase and to operate. Less  
horsepower leads to frustration and, quite  
possibly, damage if you try pushing your  

machine beyond its limits; or even unable to perform the task at hand. 
 Manufacturers often compete with one another by bragging that their tractor 
has the highest horsepower in its class. That’s potentially useful information if you 
need the power, but marketing hype nonetheless. In many of these advertisements, 
mention of which measure of horsepower is often overlooked, or, at most, relegated 
to a tiny footnote. 
 What you need to know about horsepower is that the engine provides the  
power and that some of that power is used up running the tractor’s accessories and 
operations. The unencumbered engine might make 100 HP at the flywheel at a  
specific rpm value. Set that engine into the tractor and hook up the hydraulic pump, 
transmission, alternator, air-conditioning, power steering pump, and even with the 
tractor running but parked, there will be less than 100 HP available to perform the 
work you require. There will be even less available when operating the loader and 
driving the machine. So, while the engine horsepower value is useful to a point, 
there’s a more meaningful number: the power takeoff horsepower (PTO-HP). 
 Horsepower at the PTO is generally based on a measurement with the engine 
set at the speed that turns the PTO at either of the standard speeds of 540 or 1,000 
rpm. Also, know that some tractors create more PTO HP than others so you may not 
need to purchase as large of tractor to do the same job. This measure is more useful 
to you as a new tractor buyer because it lets you know how much energy your tractor 
has for running PTO-powered implements such as mowers, balers and augers. Your 
dealer and a quick Internet search can help you understand what PTO-horsepower 
you need to satisfactorily operate the implements you wish to employ at your place. 

Taking that new machinery plunge can be daunting, 
a dealer is the customer’s best resource to ensure 
he or she gets the right machine and support for 
that machine, so if you find a trusted dealer, you 
are more than halfway to finding an effective  
solution that will serve you well into the future. Still, 
for the best buying experience, do a little homework 
first. Having an exhaustive list of the applications in 
which the tractor will be used is a critical first step, 
with this information, the dealer can then guide the 
customer best on both tractor and implement size. 

Looking for new  
equipment?  

Here’s your guide to 
getting the most 

bang, and power, for 
your buck.  

 Here we help cut 
through the hype about  
engine power to find the 
size that’s right for you. 

332416 HWY 11N., 
EARLTON 
705-563-2212 
www.bequip.ca 

1. How much acreage will you work, 
and in what types of operations will you 
need a tractor? These can include yard 
and/or field mowing, garden tilling,  
material moving, haying, snow removal, 
grading, etc. 
 
2. What is the priority of the tasks in 
which you wish to engage? For instance, 
is road grading more important than field 
mowing? Determining priorities will help 
whittle down your initial implement  
purchase list. It will also help your dealer 
make recommendations on horsepower 
range, hydraulic capacity and lift capacity 
to suit your needs. 
 
3. What is your financial comfort 
zone? Or, perhaps, another way of  
looking at this question is to consider 
what you’re willing to pay as a monthly 
note. Overall, expect to spend more than 
$20,000. 
 
4. Do you anticipate needing the  
diverse functionality of a loader mounted 
to the front of your tractor? This will help 
determine whether you need 4-wheel 
drive and the hydraulic capacity you  
require. 
 
5. What is the smallest area through 
which you’ll need to navigate your  
tractor? You might not want to rebuild 
fences or move buildings to get a larger 
machine where it needs to go. 

6. Do you need an automatic-like 
transmission, or are you fine with  
clutching and shifting? The dealer will 
take this into consideration when making 
a recommendation. 
 
7. How important are heating and air 
conditioning? Cabs add expense, but 
also allow you to work harder and longer 
in any season, in more comfort. 
 
8. What’s the general reputation of 
the brand(s) your dealer offers? Also, 
consider that warranty terms aren’t  
always an indication of quality. In other 
words, brands with a longer warranty 
may not offer the most reliable  
equipment. 
 
9. Who among your local dealers is 
known for the best service? Never  
underestimate the value of a great dealer 
nearby that offers a trusted equipment 
brand and can help solve a problem 
quickly … or reach you in the field to get 
you back up and running. 
 
10. Have you tested out the tractors 
you’re considering? Ride and decide. 
Make sure you sit in the seat or, better 
yet, take it for a drive to make sure the 
tractor fits you and your needs. 
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cart before the horse. What the prospective 
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actually needs and wants to do with the  
machine and let that help determine the power  
needed. More horsepower than you need costs 
more to purchase and to operate. Less  
horsepower leads to frustration and, quite  
possibly, damage if you try pushing your  
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 Manufacturers often compete with one another by bragging that their tractor 
has the highest horsepower in its class. That’s potentially useful information if you 
need the power, but marketing hype nonetheless. In many of these advertisements, 
mention of which measure of horsepower is often overlooked, or, at most, relegated 
to a tiny footnote. 
 What you need to know about horsepower is that the engine provides the  
power and that some of that power is used up running the tractor’s accessories and 
operations. The unencumbered engine might make 100 HP at the flywheel at a  
specific rpm value. Set that engine into the tractor and hook up the hydraulic pump, 
transmission, alternator, air-conditioning, power steering pump, and even with the 
tractor running but parked, there will be less than 100 HP available to perform the 
work you require. There will be even less available when operating the loader and 
driving the machine. So, while the engine horsepower value is useful to a point, 
there’s a more meaningful number: the power takeoff horsepower (PTO-HP). 
 Horsepower at the PTO is generally based on a measurement with the engine 
set at the speed that turns the PTO at either of the standard speeds of 540 or 1,000 
rpm. Also, know that some tractors create more PTO HP than others so you may not 
need to purchase as large of tractor to do the same job. This measure is more useful 
to you as a new tractor buyer because it lets you know how much energy your tractor 
has for running PTO-powered implements such as mowers, balers and augers. Your 
dealer and a quick Internet search can help you understand what PTO-horsepower 
you need to satisfactorily operate the implements you wish to employ at your place. 

Taking that new machinery plunge can be daunting, 
a dealer is the customer’s best resource to ensure 
he or she gets the right machine and support for 
that machine, so if you find a trusted dealer, you 
are more than halfway to finding an effective  
solution that will serve you well into the future. Still, 
for the best buying experience, do a little homework 
first. Having an exhaustive list of the applications in 
which the tractor will be used is a critical first step, 
with this information, the dealer can then guide the 
customer best on both tractor and implement size. 
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 yard and or fi eld mo ing, garden tilling, material moving, 
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 engage? For instance, is road grading more important 
 than fi eld mo ing  etermining riorities ill hel  hittle 
 do n your initial im lement urchase list. t ill also hel  
 your dealer make recommendations on horsepower range, 
 hydraulic ca acity and lift ca acity to suit your needs.

3. hat is your fi nancial comfort one  r, erha s, another
  ay of loo ing at this uestion is to consider hat you’re 
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 more than , .
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 determine hether you need heel drive and the 
 hydraulic ca acity you re uire.
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 fi ne ith clutching and shifting  he dealer ill ta e this 
 into consideration hen ma ing a recommendation.

7. How important are heating and air conditioning? Cabs add 
 e ense, but also allo  you to or  harder and longer in 
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 offers  Also, consider that arranty terms aren’t al ays 
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 longer arranty may not offer the most reliable e ui ment.
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Buying A Tractor
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Tractor 
Horsepower

Explained



Page 12a      WEEKENDER      Frid ay, Dece m ber 6 , 2019

Wish List Wish List  
Temiskaming Hospital Foundation 2019 Holiday Season  

Centrala Patient Bed:   
    

     
  -    
    

    
Cost $10,000 

 

Automated Blood Pressure  
Monitor     

    
Cost $5,550 
 

IV Pump with Poles:  
     

     
    

     
Cost $5,000  

          -           
                      

   -                   

                       
                      

                   
        

To Donate:  
In Person      

 By Phone: - -     
Online:  

 

          
              

  

 

Lit Centrala      
   -

     -
     

      
 

Coût: 10 000.00 $ 
 

Tensiomètre automatique    
     -
      

 
Coût:  5 550.00 $ 
 

Pompe IV avec bâtons:   
    

     
    -

     
  

Coût:  5 000.00 $ 

 

Temiskaming Hospital Foundation 2019 Holiday Season  

TEMISKAMING SHORES (Special) – Temiskaming 
Shores businesses are being invited to support bursa-
ries for local high school students.

In 2019, the Temiskaming Shores and Area Chamber 
of Commerce reinstated the practice of awarding two 
student bursaries.

With support from Eacom Timber Corp. and the 
Little Claybelt Homesteaders Museum, it was able to 
award $1,500 each to two students at Timiskaming 

District Secondary and École secondaire catholique 
Sainte-Marie.

“We are once again looking for the support of mem-
bers to provide bursaries for the graduating classes of 
our area,” writes the chamber’s bursary committee.

“If possible, special consideration will be given to 
students showing an interest in one or more of the fol-
lowing areas: Environmental Sciences, Mining, Agri-
culture, Forestry, Technology, or Entrepreneurship.”

An independent committee will review the submis-
sions of all prospective candidates “and then select 
successful candidates from the respective schools, who 
have made outstanding contributions to our communi-
ty while maintaining exceptional scholastic records.”

Any chamber member wishing to donate to the bur-
sary fund may contact the chamber at 705-647-5771 
or chamber manager Lois Weston-Bernstein at manag-
er@tsacc.ca before January 31.

Chamber seeking student bursary support




