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•  The new moon will shine down on the 117th New 
Liskeard Fall Fair this coming weekend.

•  It’s o�cial. The writ has been dropped and the cam-
paigning has begun for the 2019 Federal Election, 
with the vote taking place on Monday, October 21.

•  A new doctor may be in the works for Cobalt and area 
patients.

• The City of Temiskaming Shores is undertaking a rec-
reation master plan for the city.

• Mark King from North Bay is the People’s Party of Can-
ada candidate for Nipissing-Timiskaming for the Fed-
eral election.

• They ran themselves ragged, but in terms of success, it 
was a rejuvenated and successful 2019 Englehart Fall 
Fair held September 5-7.

• The new crop of New Liskeard Lions Midget hockey 
players are young, fast and eager to start the hockey 
season.

•  The 2019 Terry Fox Run takes place Sunday, Sep-
tember 15, with events being held in Englehart and 

September signi�es not only the end of summer but a return to school for elementary, high school and post secondary students 
in Ontario. From the left in the back are New Liskeard Public School teacher Laura Seguin and educational assistant Sue 
Knight welcoming back brothers Stewart (left) and Jack Robertson on the �rst day, September 4. (Sta� photo by Sue Nielsen)

Black
and
blue
Rallying for 
the railings 
in Cobalt
Darlene Wroe
Speaker Reporter

COBALT - A total of 159 signatures have 
been secured on a petition with the goal 
of convincing Cobalt town council to 
change its mind on painting the town’s 
railings black.

Currently the town’s railings are blue 
which is considered to be part of the 
town’s brand, representing the colour 
Cobalt blue.

Deborah Ranchuk, business operator 
of White Mountain Publishing situated 

BACK TO CLASS

Temiskaming Shores.
•  The Cub coach believes he has 

more depth to his team this sea-
son as New Liskeard prepares for 
exhibition games and regular sea-
son play.

•  Our C-front this week features a 
story and photos on a �ve-part 
search and rescue training exer-
cise hosted locally by Temiskaming 
Search and Rescue (TEMSAR).
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ARMSTRONG TOWNSHIP - A large �ve-part search and rescue 
training exercise recently took place over Ontario and local 
search and rescuers were fully involved in the exercise.CASARA (Civil Air Search and Rescue Association) Ontario had 
zone units from across the province working on �ve di�erent 
training exercises August 23 to 25, and drew the units together 
to allow volunteers from di�erent units to work together.The local Temiskaming Search and Rescue (TEMSAR) unit host-
ed this region’s arm of the exercises, and three di�erent sites in 
the area were set up to challenge the volunteers, both in the air 
and on the ground, to �nd them.Lesley Tomblin is the director of TEMSAR.She noted that CASARA Ontario has as its objective the aid and 

assistance of the Department of National Defence in the conduct 
of search and rescue exercises.

Plane training

Search and Rescue volunteers from throughout the region were 
in the air and on the ground in late August. Pictured here at the 
Earlton-Timiskaming Regional Airport are (from left) Paul Pressaco, 
Wayne Gatien and Rob Zettler, all of Sudbury Search and Rescue, 
with Lesley Tomblin of the Temiskaming Search and Rescue, which 
was hosting a search and rescue exercise. They are pictured here 
with a Cessna 185 used in the exercise. (Sta� photo by Darlene Wroe)
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A mock plane crash was staged in the area and TEMSAR and other search and rescue volunteers attempted to �nd it over the August 24 weekend. (Supplied photo)
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The New Liskeard Lions Midget hockey team held their �rst tryout session on September 3 at the Don Shepherdson Memorial Arena. 

Coach Dom Fleury said they had 25 skaters and �ve goalies in attendance and he was pleased with the turnout. (Sta� photo by Sue 

Nielsen)

Sue Nielsen
Speaker Reporter

TEMISKAMING SHORES — They are young and fast and ready to begin their new season in the Abitibi-Témiscamin-que Hyundai Midget BB League.The New Liskeard Lions Midget hock-ey team held three tryout sessions the �rst week of September at the Don Shepherdson Memorial Arena.According to head coach Dominic (Dom) Fleury, “25 skaters and �ve goal-ies were at tryouts” on September 3.

“We are very pleased with the turnout.”Fleury has nine returning players from last season so the coaching sta� won’t be entirely starting from scratch.“I have signed four players so far, two defencemen and two forwards. I will make my �nal cuts this Saturday,” said the coach in an email interview.Fleury noted, “I have been impressed with the tryouts so far.”Back for another season with the team is goalie coach Marco Lalonde, defen-sive coach Joel Plante and Fleury along with newly added sta�er Je� St. Cyr.

When speaking about St. Cyr and what he can bring to the club, Fleury noted, “He has a wealth of knowledge, he will make our defencemen a lot better this coming season. We couldn’t have asked for a nicer guy to join our sta� and we have known each other for a long time.”The coach is looking forward to seeing what his new team looks like in game mode and is busy trying to book exhibition games with the Hearst Midg-et hockey team in the coming weeks.The league schedule is still in the works.

Sue Nielsen
Speaker Reporter

DISTRICT — Terry Fox was a person who dedicated himself to raising awareness about cancer and the need to fund re-search to �nd a cure for the disease.Because cancer a�ects so many peo-

ple’s lives, he struck a nerve with Canadi-ans and every September the Terry Fox Run takes place in communities across Canada whereby monies are raised to fund the work of the Terry Fox Founda-tion.
What he did wasn’t exactly easy, run-ning a marathon a day.

Neither is organizing a local run, but the rewards outweigh the challenges.First time New Liskeard run organizer Jessica Paterson has a personal interest in stepping forward to �ll the organizing shoes left behind by Kelly Howard who did it for a decade.

Fine-
tuning

Cubs 
gearing up for 2019-20
 campaign

Tryout timeLions speeding into new season

39th annual Fox Run hits the road Sunday

Steven LarocqueSpeaker Editor

TEMISKAMING SHORES – Depth may be the extra player on the ice for the New Liskeard Cubs this season.
The Great North Midget League (GNML) team is �ne-tun-ing for the 2019-20 season with two exhibition games on tap this weekend and a tournament in Toronto the next.The Cubs have signed 10 for-wards, �ve defencemen and two goalies, but importantly for the team they’ve lost just four overage players while a �fth seems to be sticking with the Junior team in Hearst.“I think we’re better than we were last year,” said head coach Steve Polyblank.

“We have lots of veterans … we’ve got a few �rst year play-ers,” he said in a telephone inter-view Monday.
“I think we’re deeper, I think we have a chance that more than one line will score and I think they’re a good group, they get along and everything.”New Liskeard had their �rst exhibition game on September 8 in Rouyn-Noranda where the home team doubled-up on the visitors 4-2.

“We were in the penalty box a lot, we’ve got to be a little more disciplined,” said Polyblank.“We’ve got things to work on obviously, we can be better in our own end but I think we’re going to be alright.”
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NEW PALS
The Englehart Fall Fair was the place to meet old friends and new – even some four-legged ones. Brentley Dickinson, Jonah Schenk, 

Adrian Denomme and Julian Denomme (from the left), got up close and personal with one of the cows in the barn next to the 

arena. The Holy Family School students were part of a big crowd of kids on Friday afternoon at the Fair. For more on the September 

5-7 event, see page 9a. (Sta� photo by Steven Larocque)

Recruit 
and 

retain
Cobalt may 

add a 
doctor next 

summer
Darlene Wroe
Speaker Reporter

COBALT - Plans are in place for an 

additional doctor to set up shop in 

Cobalt e�ective July 2020.

Dr. Eric Besner has expressed in-

terest in joining Dr. Steven Sears in 

Cobalt as a family physician for both 

the townspeople and area residents.

Temiskaming Shores and Area 

Physician Recruitment and Reten-

tion Committee representatives 

Mike Baker and Bonny Koistinen ap-

proached Cobalt council at its com-

mittee-of-the-whole meeting Tues-

day, September 3.

They were there to request an an-

nual contribution of $3,384 a year for 

�ve years to assist with the recruit-

ment and retention program.

Coleman Township is also being 

asked for an annual contribution of 

$1,785. The amounts represent a $3 

per capita contribution.

Baker, who is the Temiskaming 

Hospital chief executive o�cer and 

president, told the council that he 

respects that budgets are tight, but 

the funds raised by the committee 

are used to assist in bringing phys-

icians to the area.

He noted the importance of build-

ing the fund for the future. “We will 

be hit with an inevitable retirement 

bubble,” he commented.

The fund is also used to attract 

other healthcare professionals such 

as anaesthesiologists.

Cobalt Councillor Angela Ads-

head raised the fact that Health Care 

Connect seems to not allow new 

patients to access doctors outside 

the community in which the patient 

lives. She said she was without a 

doctor for over two years.

Koistinen, the physician recruit-

ment and retention coordinator, 

later explained that patients also 

have the option of searching for an 

117th 
Fall Fair
New Liskeard event 

fun for the family
TEMISKAMING SHORES (Sta�) - The days are shorter, 

the nights cooler and the 117th edition of the New 

Liskeard Fall Fair, hosted by the New Liskeard Agri-

cultural Society, is upon us.

It’s been a year in the making and over a century of 

celebrating everything rural in South Temiskaming.

The fair kicks o� Thursday, September 12, and 

wraps up Saturday, September 14.

Fair attendees, young and old, will no doubt en-

joy food, live entertainment, barns �lled with exhib-

its and farm animals, see the new Harvest Queen 

crowned, take part in the Kids’ Day parade, have a 

chance to win a car, Science North agricultural activ-

ities, view horse pulls, crafts, enjoy midway rides and 

so much more.
The annual Fall Fair celebrates the local agricul-

tural community and the contributions agriculture 

makes to the South Temiskaming region.

No doubt Sammy the Scarecrow, the Fair mascot, 

will be �ying around meeting and greeting fair go-

ers.
The ongoing theme of learn, laugh, share and 

grow will be re�ected in every aspect of the Fair.

DISTRICT (Sta�) – It’s con�rmed: the 2019 federal election will be 

taking place Monday, October 21.

Federal leaders are rallying for the campaign kick-o�, which, as 

of the time this issue of The Speaker went to press, is expected to 

begin today, Wednesday, September 11.

Incumbent Prime Minister and Liberal leader Justin Trudeau, 

Conservative leader Andrew Scheer, New Democratic Party (NDP) 

leader Jagmeet Singh, People’s Party of Canada leader Maxime Ber-

nier, Green Party leader Elizabeth May, and Bloc Quebecois lead-

er Yves-Francois Blanchet are all preparing to o�cially begin their 

campaigns.

The Speaker’s coverage area is split between two ridings.

As of now, in the Nipissing-Timiskaming riding, incumbent Lib-

eral MP Anthony Rota is being challenged by NDP candidate Rob 

Boulet of North Bay, Conservative candidate Jordy Carr of Calland-

er, and People’s Party candidate Mark King of North Bay.

In the north end, incumbent NDP MP Charlie Angus is being chal-

lenged in the Timmins-James Bay riding by Liberal candidate Mi-

chelle Boileau of Timmins, Conservative candidate Kraymr Grenke 

of Timmins, and People’s Party candidate Renaud Roy of Iroquois 

Falls.
The �ling deadline for prospective candidates is 21 days before 

election day.

The race is on
October 21 officially 

called as Election Day

Lions and Cubs 

working out. 

Sports 
Front

Continued on 5a
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Fleece
Sale

Englehart Fall Fair keeps marching 
along with 110th annual

A curious goat 
photobombed
Kyle Farr from 
Tomstown as 
he was holding 
one of the prize 
winning sheep 
he showed 
in the ring 
Saturday at 
the Englehart 
Fall Fair. The 
various sheep 
captured a first 
place and two 
third place 
ribbons. (Staff 
photo by Steven 
Larocque)

Don Marleau 
from the 
Thornloe area 
proudly showed 
his grand prize 
winning goat 
and several 
ribbons won at 
the Englehart 
Fall Fair. It 
was Marleau’s 
first year 
entering the 
event. (Staff 
photo by Steven 
Larocque)

Just Fiddling Around played the tunes while square dancers kept the pace Saturday at the Englehart 
arena. (Staff photo by Steven Larocque)
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17 O’Connor Drive, P.O. Box 98, Temagami, ON  P0H 2H0
Tel: 705.569.3244  Fax: 705.569.2610

T emagami Family  H ealth T eam
Submitted by Ellen Ibey

What is Gout and What Can You 
Do to Better Manage or Prevent it? 

What is Gout? 
G ou t is a ty p e of  arthritis c au sed b y  a su rp l u s of  u ric  ac id in the b ody .   T his 
ex c ess c an trig g er the f orm ation of  u rate c ry stal s in j oints, c artil ag e, ten-
dons, and bones, causing inflammation, swelling and pain.
While many people associate gout with being overweight, and this does 
inc rease y ou r risk, b u t g ou t is al so l inked to kidney  disease, drinking  l arg e 
am ou nts of  al c ohol , and eating  f oods that are hig h in p u rines ( e. g .  m eats, 
seaf ood, p eas, b eans, l entil s, sp inac h) .   T he risk of  g etting  g ou t inc reases 
with age and men are at a higher risk than women.
Treatment options 
Treating gout involves a two-pronged approach that combines medications 
and l if esty l e c hang es.  Medications for gout ease the pain and inflammation 
of acute attacks and control uric acid levels to prevent future attacks. 
Self-Care
Adopting healthy lifestyle habits is a key part of an effective gout treatment 
plan.  Eating a healthy diet, getting regular physical activity and losing weight 
(if needed) can lower your risk of repeat gout attacks, as well as the chances 
of developing heart disease, which is common in people with gout.
Diet
Developing a lifelong eating strategy that focuses on following a heart-
healthy diet should be the goal for people with gout.  This diet includes all of 
the food groups, especially vegetables, whole grains, plant proteins such as 
nuts and legumes and low-fat dairy.
The following foods are known to trigger gout attacks:
• Red meat and organ meats (liver, tongue and sweetbreads)
• Shellfish such as shrimp and lobster
• Sugary beverages
• Excessive alcohol (more than one alcoholic drink for women and two for 

men within 24 hours)
Physical Activity and Weight Management 
Being physically active is an important part of managing weight, but getting 
started on losing weight or being active isn’t always easy.  A health care 
provider can help set realistic goals and choose appropriate exercise.
I f  y ou  are a p atient of  the T em ag am i F am il y  H eal th T eam , are ex p erienc ing  
gout and would like to see a health care provider to discuss treatment and/
or lifestyle changes, please call the office at (705) 569-3244 to schedule an 
ap p ointm ent.   

Committed to keeping you healthy!!

(705) 647-4111
17 Whitewood Ave W New Liskeard, Ontario

Eluzion Hair Design is excited to 
announce Heather Emms will be 
joining their team as of September 
3rd! Heather recently moved back 
to the area from Sudbury and is 
looking forward to building clientele 
in the area! 
You can reach her at 705-647-4111 to 
book your appointment! 
Walk-ins welcome upon availability.

Summer Bergeron, seen here, and her teammates Jada Porter and Rhya Baker of the Temiskaming 
Tumblers gymnastics club wowed the crowd with their acrobatic skills during a display at the 
Englehart and Area Community Arena Complex Saturday afternoon at the fair. (Staff photo by 
Steven Larocque)

The 355 Englehart Polaris Squadron Cadets Marching Band showed off their musical skills at the 
Englehart and Area Community Arena Complex during the Fall Fair on September 6. (Staff photo 
by Steven Larocque)

 Missed us?
 Now you can 

 book your 
 classified ad online
speaker.northernontario.ca
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EditorialEditorialEditorial

The 117th annual New Liskeard Fall 
Fair is on this weekend in Temiskaming 
Shores.

It’s been a year in the making and the 
members of the New Liskeard Agricul-
tural Society have been working hard to 
present a fun, educational Fall Fair expe-
rience for young and old.

It goes without saying the agricultural 
presence in South Temiskaming is the 
dominant economic driver of the region 
and has been for decades.

Northern Ontario farm product sales 
rose from $182 million in 2006 to almost 
$206 million in 2017.

Temiskaming has the most farms in 
Northern Ontario at 356 with the leading 
commodity being beef production (on 
479 farms across the North) according to 
a study released by the Northern caucus 
of the Ontario Federation of Agriculture.

The agricultural community supported 
12,000-plus jobs and contributed $587 
million in gross domestic product to the 
provincial economy.

The Little Claybelt provides some of the 
fi nest fertile lands in the province where 
commodities are produced by hard work-
ing farmers.

Probably one of the most important as-
pects of the Fair is the educational value.

People, especially children, can learn 
that food is not produced by grocery 
stores but by our farming community.

Food landing on the shelves of stores 
is just one small part of the equation of 
food production in Northern Ontario.

And throughout the three-day fair, there 
will be plenty of learning, laughing, shar-
ing and growing.

See you at the fair!

Last week I bought a blueber-
ry pie made by the Orchard at 
Yves Prime Cut Meats.

It was delicious, the smell, the 
taste, the colour and pastry were 
all perfect.

It instantly transported me 
back in time to my mother’s 
kitchen.

While my mother was raising 
four children and navigating se-
rious health issues, she always 
made time to preserve fruits and 
vegetables.

She loved picking berries, 
turning them into pies, jams 
and jellies for her family and 
friends.

She made blueberry, raspber-
ry, strawberry, chokecherry and 
black currant jams.

When fall arrives my mind 
wanders back to those days 
when mom’s kitchen counter 
was covered with utensils and 
jars for making jams.

There was nothing more valu-
able to my mother than jam jars 
and our basement was full of 
them at one time.

I think there may be some still 
down there, waiting for Lena to 
fi ll them with delicious berries.

My mother would drag us 
kids with her into the forests 
around Cobalt to pick berries.

We picked wild strawberries 
and blueberries on the Nipissing 
Hill, keeping a close eye out for 
bears and wasps.

We picked raspberries and 
black currants in my grand-
mother’s yard, one street over 
from our home on Galena Street.

My mom was born in the 
house at 7 Helen Street and she 
knew every inch of that yard, as 
we did.

Gramma’s black currant 
bushes were near the road as 

you entered her yard and the 
raspberry bushes were locat-
ed at the north end of her gar-
den. We found wild crab apples 
growing near Sass Lake, which 
we eagerly picked and brought 
home to mom for delicious jam 
and jellies.

We picked blueberries along 
the railroad tracks on our way 
to Bass Lake in the summer 
months.

The picking was tedious but 
the allure of the fi nished product 
gave us the inspiration we need-
ed to keep on picking.

Mom blended the ripe berries 
into a large saucepan bringing 
the mixture to a boil while add-
ing a ton of sugar and pectin into 
the mix.

She instinctively knew the 
right ratio of sugar to jam.

The smell of jam fi lled the air 
and we were desperate to put 
that liquid gold onto toast, but 
patience was required.

Mom let the jam cool before 
placing it into jars and covering 
the top with wax or cloth pieces.

The long line of jars on the 
kitchen counter was a testa-
ment to Lena’s hard work as a 
post-depression era northern 
woman.

She knew how to stretch a 
dollar.

When I see store-bought com-
mercial jams I know they fail to 
include one very important in-
gredient - a mother’s love.

Mom’s jam
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From the farm to the Fair

FLIGHT
GEAR DOWN

The writ has been dropped and the 
Federal Election will take place on Mon-
day, October 21.

Candidates from various political par-
ties will begin putting election signs up 
and canvassing the people of Temiska-
ming to discuss issues relevant to them.

What are the issues relevant to our re-
gion one might ask?

They most certainly are a need for up-
graded infrastructure in the form of im-
proved roads and bridge work.

The costs of improving roads and bridg-
es is cost prohibitive to already tight mu-
nicipal budgets. Federal monies could go 

a long way to help rural regions improve 
their big-ticket infrastructure needs.

The second biggest issue we face in 
this rural region of Ontario is a lack of 
cheap, high-speed internet access.

Many people do not have access to the 
internet or high-speed service at all.

But the big kicker is the price of that 
service.

It is often expensive for families and 
businesses to afford and if internet pro-
vider rates were brought down that would 
please many people and may even gar-
ner a vote on October 21.

Federal election

A bald eagle has its 
wings and talons out 
in full force as it lands 
in a tree in Coleman 
Township. Eagles have 
four talons on their feet, 
three facing forward 
and one backwards. 
The back talon (hallux) 
has been called the 
“killing” talon. One 
way to identify female 
and male eagles is by 
the length of the hallux. 
Females have a longer 
hallux. (Staff photo by 
Sue Nielsen)
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OFFICE
937907 Marsh Bay Road, Coleman, 705-679-8833

OFFICE HOURS
Monday-Friday – 8:30 a.m. - 4:30 p.m.

COUNCIL MEETING
Tuesday, September16, 2019 at 6:00 p.m.

COMMUNITY
NEWS

T he nex t reg u l ar m eeting  wil l  b e hel d on M onday , S ep tem b er 16 , 2 0 19 , at 
6 : 0 0  p . m .  in C ou nc il  C ham b ers.

Municipal Waste Site:   H ou rs of  Op eration
T u esday  and S atu rday  -  9 : 0 0  a. m .  to 4 : 0 0  p . m .
C l osed:  S tatu tory  H ol iday s
Al l  g arb ag e dep osited at the M u nic ip al  Waste S ite is su b j ec t to ap p l ic ab l e 
tip p ing  f ees.

Recycling Depot:  T here is a f ree rec y c l ing  dep ot avail ab l e f or residents 
at the C ol em an Landf il l  site f or y ou r c onvenienc e, du ring  norm al  op erating  
hou rs.  
Next Recycling Date:  T u esday , S ep tem b er 2 4 , 2 0 19  

Fall Safety Tips - Heating your Home

•  C hec k al l  sm oke and c arb on m onox ide detec tors to m ake su re they  
work, and c hang e the b atteries.   I t is the l aw f or al l  Ontario hom es to 
have a working  sm oke al arm  on every  storey  and ou tside al l  sl eep ing  
areas.  T his c overs sing l e f am il y , sem i- detac hed and town hom es, 
whether owner- oc c u p ied or rented.

•  H ave a u seab l e f ire ex ting u isher avail ab l e.
C entral  H eating
•  G et y ou r c entral  heating  sy stem  c l eaned, insp ec ted and servic ed b y  a 

c ertif ied H V AC  ( heating , venting  and air c onditioning )  c ontrac tor every  
y ear b ef ore u sing  it.

•  I f  y ou  have a g as heater, m ake su re that y ou  have a su f f ic ient q u antity  of  
f u l l y  f u nc tioning  c arb on m onox ide detec tors instal l ed in y ou r hom e.

•  K eep  al l  f l am m ab l e m aterial s away  f rom  y ou r f u rnac e.   T his inc l u des, 
c l othing , p aint p rodu c ts, tox ic  m aterial s, c ardb oard and m ore.
F irep l ac es and Woodstoves

•  H ave heating  ap p l ianc es servic ed and c him ney  f l u es ex am ined f or 
def ec ts.

•  H ave f irep l ac es and f irep l ac e dam p ers c hec ked.
•  F irep l ac es shou l d b e eq u ip p ed with an ap p rop riate sc reen or g l ass 

enc l osu re to p revent sp arks f rom  f l y ing  ou t.
•  Wood b u rning  stoves shou l d b e ex am ined and the f l u e and c him ney  

c hec ked f or c reosote b u il du p .   C reosote is a dep osit f rom  sm oke that 
c an b u il d u p  in a c him ney  and c an start a f ire.

•  U se onl y  seasoned woods, and avoid sof t woods l ike P ine, etc .
•  Never u se a f l am m ab l e l iq u id to start a f irep l ac e.
•  Never overl oad the hearth with wood or artif ic ial  l og s, the resu l ting  f ire 

m ay  b e too l arg e f or the u nit.
•  P u t al l  ashes ou tdoors and away  f rom  the hou se in a m etal  c ontainer.
I nf orm ation C ol l ec ted f rom :  Au tu m n F ire S af ety .  Ontario Assoc iation of  
F ire C hief s.  Web  –  S ep tem b er 9 , 2 0 19 .  http : / / www. oaf c . on. c a/ au tu m n- f ire-
saf ety .  
Coleman Fire Department:  In Case of Fire Emergency - Please Call 
911.  REMINDER: B u rning  P erm its are req u ired f rom  Ap ril  1st to J u ne 3 0 th, 
and f rom  S ep tem b er 1st u ntil  Oc tob er 3 1st eac h y ear.   D u ring  this tim e, 
b u rning  is onl y  p erm itted b etween 6 : 0 0  p . m .  and 8 : 0 0  a. m .   

Black
and blue
Rallying for 
the railings 
in Cobalt
Continued from A Front
in downtown Cobalt, spear-
headed the petition and pre-
sented it to council at their 
committee-of-the-whole meet-
ing Tuesday, September 3.

Ranchuk expressed confi -
dence that the petition has 
enough signatures to urge the 
council to revisit its decision.

The notice of motion to have 
the rails, which run throughout 
the town, repainted black was 
put forward by Councillor Doug 
Wilcox in mid-summer and sup-
ported by council with the ex-
ception of Councillor Mike Har-
rison, who has since resigned 
from council.

All other council members, in-
cluding Mayor George Othmer, 
voted at that time in support 
of repainting the railings to the 
neutral black.

At the time Harrison argued 
that visitors like the blue colour 
of the railings.

In the past, Wilcox had stated 
that repainting the railings a 
neutral black would allow vis-
itors to look past them to the 
features of the historic town. 

Ranchuk outlined that the 
petition to keep the blue colour 
contained the names of 117 Co-
balt residents, 31 residents of 
the surrounding communities, 
and 11 from visitors.

In leaving the petition with 
the council, she urged them to 
revisit the decision, and stated, 
“You were elected to refl ect the 
best interest of the town and its 
people.”

Diane Johnston
Speaker Reporter

TEMISKAMING SHORES – 
The city is going it alone on the 
design of the Grant Drive exten-
sion and highway turning lanes.

Preliminary estimates put the 
cost to design and construct new 
lanes alone – a left turning lane 
and right tapering lane – from 
Highway 65 East at $594,000.

The Ministry of Transporta-
tion had proposed covering the 
estimated $90,000 design cost, 
with the city picking up the con-
struction and contract adminis-
tration costs of $504,000.

But that offer was part of a 
larger cost-sharing proposal that 
would have included three high-
way projects and more than $1 
million in costs to the city, said 
Mayor Carman Kidd after coun-
cil met September 3.

City proceeding with 
Grant Drive extension design

Council has declined the offer 
and said it would proceed with 
requests for the proposals to de-
sign the road extension and in-
tersection upgrades.

Grant Drive has been the fo-
cus of new development in the 
city.

It includes the recent con-
struction of two four-unit rental 
complexes by the district social 
services administration board, a 
proposed 68-unit seniors’ hous-
ing complex, and plans for a 
larger, redeveloped, 128-bed 
Temiskaming Lodge.

The city wants to extend Grant 
Drive behind the Timiskaming 
Square mall and link it to High-
way 65 East.
HWY. UPGRADES?

The city and ministry had dis-
cussed the possibility of shar-
ing the costs on three proposed 
highway projects.

One is the potential installa-
tion of traffi c lights at the inter-
section of Golf Course Road, 
Drive-In Theatre Road and 
Highway 11.

Preliminary estimates peg the 
cost of the work at just over $1 
million, with the city’s share at 
about $484,000.

The intersection was included 
in a traffi c impact study com-
missioned by the city.

It concluded that lights may 
not be required until 2030, and 
the ministry suggested that 
could be even later, wrote Doug 

Walsh, the city’s public works 
director, in a report to council.

But he said the ministry had 
proposed doing at least some 
of the preparatory work – in-
cluding the design and instal-
lation of underground conduits 
for lights – in conjunction with 
highway upgrading planned for 
Hwy. 11 North in 2022.

But at last week’s council 
meeting, Councillor Doug Jelly 
questioned why the city would 
spend money now for lights that 
may not be installed until as late 
as 2040.

Any prep work now may well 
no longer be adequate when the 
actual installation goes ahead, 
he said.

Also proposed for cost-shar-
ing was the installation of lights 
at the intersection of Wilson 
Drive and Highway 65 (the for-
mer Hwy. 11B).

A preliminary total cost of 
$1.01 million was discussed, 
but that would not include any 
property purchase.

However, Walsh said discus-
sion was minimal because many 
of the traffi c concerns in that in-
tersection would be addressed 
by the extension of Grant Drive.

The Grant Drive extension 
and turning lanes were recom-
mended by the traffi c impact 
study commissioned by the city.

Council budgeted $75,000 this 
year to design shovel-ready proj-
ects, including the extension.

Northern book fair 
coming to Cobalt 
September 28-29

COBALT (Special/Staff) – Several authors with Temiskaming 
ties will be in Cobalt next month for the third annual Northern 
Ontario Book Fair.

Brit Griffi n of Cobalt, Gretchen Roedde of Haileybury, J. W. 
Goodwin of New Liskeard and Victoria Woolridge of Kirkland 
Lake are among a dozen authors registered for the September 
28-29 book fair.

Former area residents Laura Young, who now lives in Sud-
bury, and Laurie Gardiner, now living in Cambridge, are also 
to attend.

The book fair is hosted by the Silverleaf Writers Guild, a 
non-profi t organization for Northern Ontario writers founded in 
2015.

Its fi rst book fair, which offers Northern writers another venue 
in which to sell their work, was held in 2017 in Timmins and in 
2018 in Sault Ste. Marie.

This year’s event coincides with Culture Days activities.
It will also include presentations by Ann Margetson, Cobalt’s 

poet laureate.
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$297,000

$522,000

$297,000$297,000$297,000

We are over 
half way 
to our 

target for 
the

splash park!!

It will be 
located at the
New Liskeard

WaterFront and 
Have 24 different 
water features!!

Thanks to 
our sponsors

we couldn't 
do it 

without you

Sponsors:
- Temiskaming Shores and 

 Area Rotary Club
$100,000

- City of 
Temiskaming Shores 

In Kind
$100,000

- Gord and Greyson Zubyck 
 Memorial Fund

$50,000

- Frog's Breath Foundation
$25,000

- Smart and Caring Fund
$4,082

- George Taylor Fund
$718

- Les Chevalier de Columbs 
 #8619
$700

- Club Lions D'Earlton
$500

- Temiskaming Shores 
 Lionness Club

$500

- Earlton TimberMart BBQ
$10,000

- Images Salon BBQ and
Silent Auction

$3,760 

- Willow Beach, 
Alivia Try 

 and Lincoln Try
$1,000

- Municipality of Elk Lake
$500

- Fountain Tire 
$339

- Claude Thorniley 
$500

- EACOM Timber 
Corporation 

$500

TEMISKAMING SHORES 
(Staff) - Who doesn’t love a 
freshly baked chocolate chunk 
Smile Cookie?

This year the annual Tim Hor-
tons Smile Cookie Campaign 
runs from September 16-22.

In Temiskaming, the CJTT 
FM Christmas Wish program is 
the benefi ciary of the campaign 
where every dollar is donated to 
the Christmas Wish.

The CJTT FM campaign 
helps area children aged 2-14 
whose families are facing fi nan-
cial hardship. 

In addition to a toy/game and 
a book, Christmas Wish gifts 
each child with new outfi ts: 
three pairs of pants, six pairs of 
socks, four tops, a hoodie, paja-
mas, six pairs of underwear, a 
hat, and mitts.

“It’s all about giving children 
a stronger sense of self-esteem 
- a new wardrobe can do that,” 
said CJTT FM station manager 
Gail Moore in a press release.

The Smile Cookie Campaign 
began in 1996 to help raise 
funds for the Hamilton Chil-
dren’s Hospital and it has since 
grown to become a major fund-
raising initiative benefi ting lo-
cal charities.

During the campaign, people 
can purchase Smile Cookies for 
$1, plus applicable taxes. The 
Tim Hortons Restaurant owners 
will then donate $1 from each 
cookie sold to local charities.

In the bigger picture, 550 Ca-
nadian charities benefi t when 
people buy Smile Cookies.

In 2018, the Smile Cookie 
Campaign raised $7.8 million 
across Canada.

Every smile cookie purchases 
not only puts a smile on the pur-
chaser, but goes a long ways to 
helping area children in South 
Temiskaming.

Annual 
cookie 

campaign 
fulfi lls a 

Wish
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$25,000 IN PRIZES

Sunday, September 29th 2019

AT THE ARENA IN EARLTON
At 1:00 PM

EARLTON
LIONS CLUB & KNIGHTS OF COLUMBUS

1st Regular Game

2nd Regular Game

1st Specials Game

3rd Regular Game

4th Regular Game

1 Line  $400
2 Lines  $700

1 Line  $400
2 Lines  $700

1 Line  $400
2 Lines  $700

1 Line  $400
2 Lines  $700

Letter H  $1,500
Full Card  $2,500

1 Line  $400
2 Lines  $700

1 Line  $400
2 Lines  $700

Letter X  $1,000
Full Card  $8,000
Consolation  $1,400

Around the card  $1,500
Full Card  $2,5002nd Specials Game

5th Regular Game

6th Regular Game

JACKPOT

INTERMISSION

FOUR STRIP BOOK $50 CASH ONLY
Jackpot Not Included, Regular Games Only
Must have a 4 strip regular game book to buy Specials and Jackpot strips

ALL SPECIALS: $3/STRIP  |  JACKPOT: $5/STRIP

DOORS & CANTEEN 
WILL BE OPEN AT 11AM License #11164

MOTORHOME DRAWWILL TAKE PLACEAT 4PM

GAME FOR HALLOWEEN
It was good hunting weather for trick-or-treaters at the Bucke Park Campground’s annual 
Halloween Trick or Treat celebration  August 24. Elliott Belanger, 6, was eager to take a shot at it, 
while his sister, Seija, 5, was just a little deer. (Staff photo by Darlene Wroe)

BEWITCHINGLY GOOD TIME
Kids, pets, and even the adults donned their best or most wild wardrobe to stalk the campers at 
the Bucke Park Campground August 24 for their annual Halloween Trick or Treat festivities. The 
campground was decked with glitter and lights, and campers were at the ready with lots of treats to 
keep the ghosts and goblins at bay. Pictured here left to right are trick-or-treaters Eva McDonald, 
10, Ella Robinson, 9, and Ariel Menard, 13. (Staff photo by Darlene Wroe)

SCARY GOOD FUN
There was scary good fun around every corner at the Bucke Park 
Campground August 24 with the annual Halloween Trick or Treat 
tribute. Pictured here are camper Vicky Pichette doling out the 
treats to little cowboy Loden Noel, 10, while fellow camper Ralph 
Edes looks on. (Staff photo by Darlene Wroe)
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Stations in North Cobalt, Haileybury & Englehart

Your favourite 

COMFORT FOODS 
served fresh at our 
Englehart location!

705-647-0010
437099 Hawn Drive, Dymond Industrial Park

•  Boat Repairs

•  Parts

•  Accessories
YOUR

ON-THE-WATER
HEADQUARTERS

336 WHITEWOOD AVE, W • NEW LISKEARD, ON • 705-647-7600 • carpetone.ca

WE DO SHOWERS.
Come in to our showroom 
and discover 100’s of tile 
options for your home.

336 WHITEWOOD AVE, W • NEW LISKEARD, ON • 705-647-7600 • carpetone.ca336 WHITEWOOD AVE, W • NEW LISKEARD, ON • 705-647-7600 • carpetone.ca

THE NEW “PICK OF THE WEEK”

2016 Jeep Patriot 
4x4

High Altitude Edition, 

Leather interior, moon roof, 

heated seats. 

Only 28,000 kms. 

STK # U19-06 $195 biweekly

Drive Away! 

Learn more  from those who have the answers!

8:00 AM TO NOON!

�ere is No market this Saturday. 
See you next week...
Corn! Squash!
Decorative Straw Bales!
Fresh Donuts!

Ask the experts 
A lot of folks think that all 

they need to know about 
purchasing a tractor is how 
much horsepower, but that, 

1. How much acreage will you work, 
and in what types of operations will you 
need a tractor? These can include yard 
and/or field mowing, garden tilling, 
material moving, haying, snow removal, 
grading, etc.

2. What is the priority of the tasks in 
which you wish to engage? For instance, 
is road grading more important than field 
mowing? Determining priorities will help 
whittle down your initial implement 
purchase list. It will also help your dealer 
make recommendations on horsepower 
range, hydraulic capacity and lift capacity 
to suit your needs.

3. What is your financial comfort 
zone? Or, perhaps, another way of 
looking at this question is to consider 
what you’re willing to pay as a monthly 
note. Overall, expect to spend more than 
$20,000.

4. Do you anticipate needing the 
diverse functionality of a loader mounted 
to the front of your tractor? This will help 
determine whether you need 4-wheel 
drive and the hydraulic capacity you 
require.

5. What is the smallest area through 
which you’ll need to navigate your 
tractor? You might not want to rebuild 
fences or move buildings to get a larger 
machine where it needs to go.

6. Do you need an automatic-like 
transmission, or are you fine with 
clutching and shifting? The dealer will 
take this into consideration when making 
a recommendation.

7. How important are heating and air 
conditioning? Cabs add expense, but 
also allow you to work harder and longer 
in any season, in more comfort.

8. What’s the general reputation of 
the brand(s) your dealer offers? Also, 
consider that warranty terms aren’t
always an indication of quality. In other 
words, brands with a longer warranty 
may not offer the most reliable 
equipment.

9. Who among your local dealers is 
known for the best service? Never 
underestimate the value of a great dealer 
nearby that offers a trusted equipment 
brand and can help solve a problem 
quickly … or reach you in the field to get 
you back up and running.

10. Have you tested out the tractors 
you’re considering? Ride and decide. 
Make sure you sit in the seat or, better 
yet, take it for a drive to make sure the 
tractor fits you and your needs.

A lot of folks think that all they need to know 
about purchasing a tractor is how much 
horsepower, but that, in a sense, is putting the 
cart before the horse. What the prospective 
buyer should do instead is list what he/she 
actually needs and wants to do with the 
machine and let that help determine the power 
needed. More horsepower than you need costs 
more to purchase and to operate. Less 
horsepower leads to frustration and, quite 
possibly, damage if you try pushing your 

machine beyond its limits; or even unable to perform the task at hand.
Manufacturers often compete with one another by bragging that their tractor 

has the highest horsepower in its class. That’s potentially useful information if you 
need the power, but marketing hype nonetheless. In many of these advertisements, 
mention of which measure of horsepower is often overlooked, or, at most, relegated 
to a tiny footnote.

What you need to know about horsepower is that the engine provides the 
power and that some of that power is used up running the tractor’s accessories and 
operations. The unencumbered engine might make 100 HP at the flywheel at a 
specific rpm value. Set that engine into the tractor and hook up the hydraulic pump, 
transmission, alternator, air-conditioning, power steering pump, and even with the 
tractor running but parked, there will be less than 100 HP available to perform the 
work you require. There will be even less available when operating the loader and 
driving the machine. So, while the engine horsepower value is useful to a point, 
there’s a more meaningful number: the power takeoff horsepower (PTO-HP).

Horsepower at the PTO is generally based on a measurement with the engine 
set at the speed that turns the PTO at either of the standard speeds of 540 or 1,000 
rpm. Also, know that some tractors create more PTO HP than others so you may not 
need to purchase as large of tractor to do the same job. This measure is more useful 
to you as a new tractor buyer because it lets you know how much energy your tractor 
has for running PTO-powered implements such as mowers, balers and augers. Your 
dealer and a quick Internet search can help you understand what PTO-horsepower 
you need to satisfactorily operate the implements you wish to employ at your place.

Taking that new machinery plunge can be daunting, 
a dealer is the customer’s best resource to ensure 
he or she gets the right machine and support for 
that machine, so if you find a trusted dealer, you 
are more than halfway to finding an effective 
solution that will serve you well into the future. Still, 
for the best buying experience, do a little homework 
first. Having an exhaustive list of the applications in 
which the tractor will be used is a critical first step, 
with this information, the dealer can then guide the 
customer best on both tractor and implement size.

Looking for new  
equipment?  

Here’s your guide to 
getting the most 

bang, and power, for 
your buck.  

 Here we help cut 
through the hype about  
engine power to find the 
size that’s right for you. 

332416 HWY 11N., 
EARLTON
705-563-2212
www.bequip.ca

1. How much acreage will you work, 
and in what types of operations will you 
need a tractor? These can include yard 
and/or field mowing, garden tilling, 
material moving, haying, snow removal, 
grading, etc.

2. What is the priority of the tasks in 
which you wish to engage? For instance, 
is road grading more important than field 
mowing? Determining priorities will help 
whittle down your initial implement 
purchase list. It will also help your dealer 
make recommendations on horsepower 
range, hydraulic capacity and lift capacity 
to suit your needs.

3. What is your financial comfort 
zone? Or, perhaps, another way of 
looking at this question is to consider 
what you’re willing to pay as a monthly 
note. Overall, expect to spend more than 
$20,000.

4. Do you anticipate needing the 
diverse functionality of a loader mounted 
to the front of your tractor? This will help 
determine whether you need 4-wheel 
drive and the hydraulic capacity you 
require.

5. What is the smallest area through 
which you’ll need to navigate your 
tractor? You might not want to rebuild 
fences or move buildings to get a larger 
machine where it needs to go.

6. Do you need an automatic-like 
transmission, or are you fine with 
clutching and shifting? The dealer will 
take this into consideration when making 
a recommendation.

7. How important are heating and air 
conditioning? Cabs add expense, but 
also allow you to work harder and longer 
in any season, in more comfort.

8. What’s the general reputation of 
the brand(s) your dealer offers? Also, 
consider that warranty terms aren’t
always an indication of quality. In other 
words, brands with a longer warranty 
may not offer the most reliable 
equipment.

9. Who among your local dealers is 
known for the best service? Never 
underestimate the value of a great dealer 
nearby that offers a trusted equipment 
brand and can help solve a problem 
quickly … or reach you in the field to get 
you back up and running.

10. Have you tested out the tractors 
you’re considering? Ride and decide. 
Make sure you sit in the seat or, better 
yet, take it for a drive to make sure the 
tractor fits you and your needs.

A lot of folks think that all they need to know 
about purchasing a tractor is how much 
horsepower, but that, in a sense, is putting the 
cart before the horse. What the prospective 
buyer should do instead is list what he/she 
actually needs and wants to do with the 
machine and let that help determine the power 
needed. More horsepower than you need costs 
more to purchase and to operate. Less 
horsepower leads to frustration and, quite 
possibly, damage if you try pushing your 

machine beyond its limits; or even unable to perform the task at hand.
Manufacturers often compete with one another by bragging that their tractor 

has the highest horsepower in its class. That’s potentially useful information if you 
need the power, but marketing hype nonetheless. In many of these advertisements, 
mention of which measure of horsepower is often overlooked, or, at most, relegated 
to a tiny footnote.

What you need to know about horsepower is that the engine provides the 
power and that some of that power is used up running the tractor’s accessories and 
operations. The unencumbered engine might make 100 HP at the flywheel at a 
specific rpm value. Set that engine into the tractor and hook up the hydraulic pump, 
transmission, alternator, air-conditioning, power steering pump, and even with the 
tractor running but parked, there will be less than 100 HP available to perform the 
work you require. There will be even less available when operating the loader and 
driving the machine. So, while the engine horsepower value is useful to a point, 
there’s a more meaningful number: the power takeoff horsepower (PTO-HP).

Horsepower at the PTO is generally based on a measurement with the engine 
set at the speed that turns the PTO at either of the standard speeds of 540 or 1,000 
rpm. Also, know that some tractors create more PTO HP than others so you may not 
need to purchase as large of tractor to do the same job. This measure is more useful 
to you as a new tractor buyer because it lets you know how much energy your tractor 
has for running PTO-powered implements such as mowers, balers and augers. Your 
dealer and a quick Internet search can help you understand what PTO-horsepower 
you need to satisfactorily operate the implements you wish to employ at your place.

Taking that new machinery plunge can be daunting, 
a dealer is the customer’s best resource to ensure 
he or she gets the right machine and support for 
that machine, so if you find a trusted dealer, you 
are more than halfway to finding an effective 
solution that will serve you well into the future. Still, 
for the best buying experience, do a little homework 
first. Having an exhaustive list of the applications in 
which the tractor will be used is a critical first step, 
with this information, the dealer can then guide the 
customer best on both tractor and implement size.

Looking for new  
equipment?  

Here’s your guide to 
getting the most 

bang, and power, for 
your buck.  

 Here we help cut 
through the hype about  
engine power to find the 
size that’s right for you. 

332416 HWY 11N., 
EARLTON
705-563-2212
www.bequip.ca

1. How much acreage will you work, 
and in what types of operations will you 
need a tractor? These can include yard 
and/or field mowing, garden tilling, 
material moving, haying, snow removal, 
grading, etc.

2. What is the priority of the tasks in 
which you wish to engage? For instance, 
is road grading more important than field 
mowing? Determining priorities will help 
whittle down your initial implement 
purchase list. It will also help your dealer 
make recommendations on horsepower 
range, hydraulic capacity and lift capacity 
to suit your needs.

3. What is your financial comfort 
zone? Or, perhaps, another way of 
looking at this question is to consider 
what you’re willing to pay as a monthly 
note. Overall, expect to spend more than 
$20,000.

4. Do you anticipate needing the 
diverse functionality of a loader mounted 
to the front of your tractor? This will help 
determine whether you need 4-wheel 
drive and the hydraulic capacity you 
require.

5. What is the smallest area through 
which you’ll need to navigate your 
tractor? You might not want to rebuild 
fences or move buildings to get a larger 
machine where it needs to go.

6. Do you need an automatic-like 
transmission, or are you fine with 
clutching and shifting? The dealer will 
take this into consideration when making 
a recommendation.

7. How important are heating and air 
conditioning? Cabs add expense, but 
also allow you to work harder and longer 
in any season, in more comfort.

8. What’s the general reputation of 
the brand(s) your dealer offers? Also, 
consider that warranty terms aren’t
always an indication of quality. In other 
words, brands with a longer warranty 
may not offer the most reliable 
equipment.

9. Who among your local dealers is 
known for the best service? Never 
underestimate the value of a great dealer 
nearby that offers a trusted equipment 
brand and can help solve a problem 
quickly … or reach you in the field to get 
you back up and running.

10. Have you tested out the tractors 
you’re considering? Ride and decide. 
Make sure you sit in the seat or, better 
yet, take it for a drive to make sure the 
tractor fits you and your needs.

A lot of folks think that all they need to know 
about purchasing a tractor is how much 
horsepower, but that, in a sense, is putting the 
cart before the horse. What the prospective 
buyer should do instead is list what he/she 
actually needs and wants to do with the 
machine and let that help determine the power 
needed. More horsepower than you need costs 
more to purchase and to operate. Less 
horsepower leads to frustration and, quite 
possibly, damage if you try pushing your 

machine beyond its limits; or even unable to perform the task at hand.
Manufacturers often compete with one another by bragging that their tractor 

has the highest horsepower in its class. That’s potentially useful information if you 
need the power, but marketing hype nonetheless. In many of these advertisements, 
mention of which measure of horsepower is often overlooked, or, at most, relegated 
to a tiny footnote.

What you need to know about horsepower is that the engine provides the 
power and that some of that power is used up running the tractor’s accessories and 
operations. The unencumbered engine might make 100 HP at the flywheel at a 
specific rpm value. Set that engine into the tractor and hook up the hydraulic pump, 
transmission, alternator, air-conditioning, power steering pump, and even with the 
tractor running but parked, there will be less than 100 HP available to perform the 
work you require. There will be even less available when operating the loader and 
driving the machine. So, while the engine horsepower value is useful to a point, 
there’s a more meaningful number: the power takeoff horsepower (PTO-HP).

Horsepower at the PTO is generally based on a measurement with the engine 
set at the speed that turns the PTO at either of the standard speeds of 540 or 1,000 
rpm. Also, know that some tractors create more PTO HP than others so you may not 
need to purchase as large of tractor to do the same job. This measure is more useful 
to you as a new tractor buyer because it lets you know how much energy your tractor 
has for running PTO-powered implements such as mowers, balers and augers. Your 
dealer and a quick Internet search can help you understand what PTO-horsepower 
you need to satisfactorily operate the implements you wish to employ at your place.

Taking that new machinery plunge can be daunting, 
a dealer is the customer’s best resource to ensure 
he or she gets the right machine and support for 
that machine, so if you find a trusted dealer, you 
are more than halfway to finding an effective 
solution that will serve you well into the future. Still, 
for the best buying experience, do a little homework 
first. Having an exhaustive list of the applications in 
which the tractor will be used is a critical first step, 
with this information, the dealer can then guide the 
customer best on both tractor and implement size.

Looking for new  
equipment?  

Here’s your guide to 
getting the most 

bang, and power, for 
your buck.  

 Here we help cut 
through the hype about  
engine power to find the 
size that’s right for you. 

332416 HWY 11N., 
EARLTON 
705-563-2212 
www.bequip.ca 

1. How much acreage will you work, and in what types of
 operations will you need a tractor? These can include
 yard and or fi eld mowing, garden tilling, material moving, 
 haying, snow removal, grading, etc.

2. What is the priority of the tasks in which you wish to 
 engage? For instance, is road grading more important 
 than fi eld mowing  etermining priorities will help whittle 
 down your initial implement purchase list. It will also help 
 your dealer make recommendations on horsepower range, 
 hydraulic capacity and lift capacity to suit your needs.

3. What is your fi nancial comfort one  Or, perhaps, another
  way of looking at this question is to consider what you’re 
 willing to pay as a monthly note. Overall, expect to spend 
 more than $20,000.

4. o you anticipate needing the diverse functionality of 
 a loader mounted to the front of your tractor? This will help 
 determine whether you need 4-wheel drive and the 
 hydraulic capacity you require.

5. What is the smallest area through which you’ll need to 
 navigate your tractor  ou might not want to rebuild fences 
 or move buildings to get a larger machine where it needs 
 to go.

6. o you need an automatic-like transmission, or are you 
 fi ne with clutching and shifting  The dealer will take this 
 into consideration when making a recommendation.

7. How important are heating and air conditioning? Cabs add 
 expense, but also allow you to work harder and longer in 
 any season, in more comfort.

8. What’s the general reputation of the brand(s) your dealer 
 offers  Also, consider that warranty terms aren’t always 
 an indication of quality. In other words, brands with a 
 longer warranty may not offer the most reliable equipment.

9. Who among your local dealers is known for the best 
 service  Never underestimate the value of a great dealer 
 nearby that offers a trusted equipment brand and can help 
 solve a problem quickly  or reach you in the fi eld to get 
 you back up and running.

10. ave you tested out the tractors you’re considering  
 ide and decide. Make sure you sit in the seat or, better 
 yet, take it for a drive to make sure the tractor fi ts you and 
 your needs.

TOP 10 
Things To 

Consider When 
Buying A Tractor
Taking that new machinery plunge 
can be daunting, a dealer is the 
customer’s best resource to ensure 

in a sense, is putting the cart before the horse. What the 
prospective buyer should do instead is list what he she 
actually needs and wants to do with the machine and let 
that help determine the power needed. More horsepower 
than you need costs more to purchase and to operate. Less 
horsepower leads to frustration and, quite possibly, damage 
if you try pushing your machine beyond its limits  or even 
unable to perform the task at hand.

Manufacturers often compete with one another by 
bragging that their tractor has the highest horsepower in its 
class. That’s potentially useful information if you need the 
power, but marketing hype nonetheless. In many of these 
advertisements, mention of which measure of horsepower 
is often overlooked, or, at most, relegated to a tiny footnote.

What you need to know about horsepower is that the engine 
provides the power and that some of that power is used 
up running the tractor’s accessories and operations. The 
unencumbered engine might make 100 P at the  ywheel 
at a specifi c rpm value. Set that engine into the tractor 
and hook up the hydraulic pump, transmission, alternator, 
air-conditioning, power steering pump, and even with the 
tractor running but parked, there will be less than 100 HP 
available to perform the work you require. There will be even 
less available when operating the loader and driving the 
machine. So, while the engine horsepower value is useful to 
a point, there’s a more meaningful number  the power takeoff 
horsepower (PTO- P). 

orsepower at the PTO is generally based on a measurement 
with the engine set at the speed that turns the PTO at either 
of the standard speeds of 540 or 1,000 rpm. Also, know that 
some tractors create more PTO P than others so you may 
not need to purchase as large of tractor to do the same job. 
This measure is more useful to you as a new tractor buyer 
because it lets you know how much energy your tractor has 
for running PTO-powered implements such as mowers, 
balers and augers. our dealer and a quick Internet search 
can help you understand what PTO-horsepower you need to 
satisfactorily operate the implements you wish to employ at 
your place.

he or she gets the right machine and support for that machine, so 
if you fi nd a trusted dealer, you are more than halfway to fi nding 
an effective
solution that will serve you well into the future. Still, for the 
best buying experience, do a little homework fi rst. aving an 
exhaustive list of the applications in which the tractor will be used 
is a critical fi rst step, with this information, the dealer can then 
guide the customer best on both tractor and implement si e.
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998063 Highway 11 N,
New Liskeard
705-648-1384

www.leislandscapingyard.ca www.facebook.com/LeisLandscapingYard

Get decorated for Fall Fair Weekend

Corn 
stalksstalksstalks

Fall PlantersPumpkins

USTART BATTERY 
PROMOTION

MARINE, CRANK & 
DEEP CYCLE BATTERY
US24RV  550 amp.  $11495

US27RV  750 amp.  $12995

US31RV  840 amp.  $17695

RV BATTERY 6 VOLTS DEEP CYCLE
USV2300  232 AH (20 hrs)  $18195

LAWN TRACTOR 
BATTERY
USBU1  290 amp.  
$5995

NEW LISKEARD 705-647-6731

For more information: goustart.com

95 Craven Drive, New Liskeard  |  705-647-2079
vjtrailers@hotmail.com  | www.vjtrailers.com

SEVERAL AVAILABLE FROM GREAT 
CANADIAN MANUFACTURERS

LARGE SELECTION OF DUMP 
TRAILERS AVAILABLE

74 Scott Street,  
New Liskeard, ON  

705-647-4412
discount@breaultsdiscountwarehouse.com  

FL3-Series Multi-Mount Flood Light
T he F L3 - S eries M u l ti- M ou nt LE D  F l ood Lig ht is a hig h ou tp u t, hig h 
ef f ic ienc y  c om m erc ial - g rade f l ood l ig ht c ol l ec tion desig ned to m ake 
instal l ation versatil e and c onvenient.  E ac h f l ood l ig ht inc l u des a tru nnion 
m ou nt that c an b e rem oved and rep l ac ed with op tional  m ou nting  
attac hm ents inc l u ding  a m ou nting  arm  or sl ip  f itter, m aking  these f ix tu res 
ready  f or any  ap p l ic ation.
Incredible performance for an incredible price.
10 YEAR WARRANTY…THE BEST IN THE INDUSTRY!

Learn more  from those who have the answers!
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705-563-2671

Now’s The Time To

BUY $250
of

O W E N S  C O RN IN G  
E C O T O U C H PIN K  
F IBE RG L AS  AN D/

O R AT T IC AT
and RE C E IV E  a

INSULATE

* Promotion 
on S eptemb er 11 to
O ctob er 2 4, 2 019

T IM B E R  M A R T   
G IFT  C A R D *

*Up to $500. 

See in-store for 
details
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Ask the experts 
A lot of folks think that all 

they need to know about 
purchasing a tractor is how 
much horsepower, but that, 

1. How much acreage will you work, 
and in what types of operations will you 
need a tractor? These can include yard 
and/or field mowing, garden tilling, 
material moving, haying, snow removal, 
grading, etc.

2. What is the priority of the tasks in 
which you wish to engage? For instance, 
is road grading more important than field 
mowing? Determining priorities will help 
whittle down your initial implement 
purchase list. It will also help your dealer 
make recommendations on horsepower 
range, hydraulic capacity and lift capacity 
to suit your needs.

3. What is your financial comfort 
zone? Or, perhaps, another way of 
looking at this question is to consider 
what you’re willing to pay as a monthly 
note. Overall, expect to spend more than 
$20,000.

4. Do you anticipate needing the 
diverse functionality of a loader mounted 
to the front of your tractor? This will help 
determine whether you need 4-wheel 
drive and the hydraulic capacity you 
require.

5. What is the smallest area through 
which you’ll need to navigate your 
tractor? You might not want to rebuild 
fences or move buildings to get a larger 
machine where it needs to go.

6. Do you need an automatic-like 
transmission, or are you fine with 
clutching and shifting? The dealer will 
take this into consideration when making 
a recommendation.

7. How important are heating and air 
conditioning? Cabs add expense, but 
also allow you to work harder and longer 
in any season, in more comfort.

8. What’s the general reputation of 
the brand(s) your dealer offers? Also, 
consider that warranty terms aren’t
always an indication of quality. In other 
words, brands with a longer warranty 
may not offer the most reliable 
equipment.

9. Who among your local dealers is 
known for the best service? Never 
underestimate the value of a great dealer 
nearby that offers a trusted equipment 
brand and can help solve a problem 
quickly … or reach you in the field to get 
you back up and running.

10. Have you tested out the tractors 
you’re considering? Ride and decide. 
Make sure you sit in the seat or, better 
yet, take it for a drive to make sure the 
tractor fits you and your needs.

A lot of folks think that all they need to know 
about purchasing a tractor is how much 
horsepower, but that, in a sense, is putting the 
cart before the horse. What the prospective 
buyer should do instead is list what he/she 
actually needs and wants to do with the 
machine and let that help determine the power 
needed. More horsepower than you need costs 
more to purchase and to operate. Less 
horsepower leads to frustration and, quite 
possibly, damage if you try pushing your 

machine beyond its limits; or even unable to perform the task at hand.
Manufacturers often compete with one another by bragging that their tractor 

has the highest horsepower in its class. That’s potentially useful information if you 
need the power, but marketing hype nonetheless. In many of these advertisements, 
mention of which measure of horsepower is often overlooked, or, at most, relegated 
to a tiny footnote.

What you need to know about horsepower is that the engine provides the 
power and that some of that power is used up running the tractor’s accessories and 
operations. The unencumbered engine might make 100 HP at the flywheel at a 
specific rpm value. Set that engine into the tractor and hook up the hydraulic pump, 
transmission, alternator, air-conditioning, power steering pump, and even with the 
tractor running but parked, there will be less than 100 HP available to perform the 
work you require. There will be even less available when operating the loader and 
driving the machine. So, while the engine horsepower value is useful to a point, 
there’s a more meaningful number: the power takeoff horsepower (PTO-HP).

Horsepower at the PTO is generally based on a measurement with the engine 
set at the speed that turns the PTO at either of the standard speeds of 540 or 1,000 
rpm. Also, know that some tractors create more PTO HP than others so you may not 
need to purchase as large of tractor to do the same job. This measure is more useful 
to you as a new tractor buyer because it lets you know how much energy your tractor 
has for running PTO-powered implements such as mowers, balers and augers. Your 
dealer and a quick Internet search can help you understand what PTO-horsepower 
you need to satisfactorily operate the implements you wish to employ at your place.

Taking that new machinery plunge can be daunting, 
a dealer is the customer’s best resource to ensure 
he or she gets the right machine and support for 
that machine, so if you find a trusted dealer, you 
are more than halfway to finding an effective 
solution that will serve you well into the future. Still, 
for the best buying experience, do a little homework 
first. Having an exhaustive list of the applications in 
which the tractor will be used is a critical first step, 
with this information, the dealer can then guide the 
customer best on both tractor and implement size.

Looking for new  
equipment?  

Here’s your guide to 
getting the most 

bang, and power, for 
your buck.  

 Here we help cut 
through the hype about  
engine power to find the 
size that’s right for you. 

332416 HWY 11N., 
EARLTON
705-563-2212
www.bequip.ca

1. How much acreage will you work, 
and in what types of operations will you 
need a tractor? These can include yard 
and/or field mowing, garden tilling, 
material moving, haying, snow removal, 
grading, etc.

2. What is the priority of the tasks in 
which you wish to engage? For instance, 
is road grading more important than field 
mowing? Determining priorities will help 
whittle down your initial implement 
purchase list. It will also help your dealer 
make recommendations on horsepower 
range, hydraulic capacity and lift capacity 
to suit your needs.

3. What is your financial comfort 
zone? Or, perhaps, another way of 
looking at this question is to consider 
what you’re willing to pay as a monthly 
note. Overall, expect to spend more than 
$20,000.

4. Do you anticipate needing the 
diverse functionality of a loader mounted 
to the front of your tractor? This will help 
determine whether you need 4-wheel 
drive and the hydraulic capacity you 
require.

5. What is the smallest area through 
which you’ll need to navigate your 
tractor? You might not want to rebuild 
fences or move buildings to get a larger 
machine where it needs to go.

6. Do you need an automatic-like 
transmission, or are you fine with 
clutching and shifting? The dealer will 
take this into consideration when making 
a recommendation.

7. How important are heating and air 
conditioning? Cabs add expense, but 
also allow you to work harder and longer 
in any season, in more comfort.

8. What’s the general reputation of 
the brand(s) your dealer offers? Also, 
consider that warranty terms aren’t
always an indication of quality. In other 
words, brands with a longer warranty 
may not offer the most reliable 
equipment.

9. Who among your local dealers is 
known for the best service? Never 
underestimate the value of a great dealer 
nearby that offers a trusted equipment 
brand and can help solve a problem 
quickly … or reach you in the field to get 
you back up and running.

10. Have you tested out the tractors 
you’re considering? Ride and decide. 
Make sure you sit in the seat or, better 
yet, take it for a drive to make sure the 
tractor fits you and your needs.

A lot of folks think that all they need to know 
about purchasing a tractor is how much 
horsepower, but that, in a sense, is putting the 
cart before the horse. What the prospective 
buyer should do instead is list what he/she 
actually needs and wants to do with the 
machine and let that help determine the power 
needed. More horsepower than you need costs 
more to purchase and to operate. Less 
horsepower leads to frustration and, quite 
possibly, damage if you try pushing your 

machine beyond its limits; or even unable to perform the task at hand.
Manufacturers often compete with one another by bragging that their tractor 

has the highest horsepower in its class. That’s potentially useful information if you 
need the power, but marketing hype nonetheless. In many of these advertisements, 
mention of which measure of horsepower is often overlooked, or, at most, relegated 
to a tiny footnote.

What you need to know about horsepower is that the engine provides the 
power and that some of that power is used up running the tractor’s accessories and 
operations. The unencumbered engine might make 100 HP at the flywheel at a 
specific rpm value. Set that engine into the tractor and hook up the hydraulic pump, 
transmission, alternator, air-conditioning, power steering pump, and even with the 
tractor running but parked, there will be less than 100 HP available to perform the 
work you require. There will be even less available when operating the loader and 
driving the machine. So, while the engine horsepower value is useful to a point, 
there’s a more meaningful number: the power takeoff horsepower (PTO-HP).

Horsepower at the PTO is generally based on a measurement with the engine 
set at the speed that turns the PTO at either of the standard speeds of 540 or 1,000 
rpm. Also, know that some tractors create more PTO HP than others so you may not 
need to purchase as large of tractor to do the same job. This measure is more useful 
to you as a new tractor buyer because it lets you know how much energy your tractor 
has for running PTO-powered implements such as mowers, balers and augers. Your 
dealer and a quick Internet search can help you understand what PTO-horsepower 
you need to satisfactorily operate the implements you wish to employ at your place.

Taking that new machinery plunge can be daunting, 
a dealer is the customer’s best resource to ensure 
he or she gets the right machine and support for 
that machine, so if you find a trusted dealer, you 
are more than halfway to finding an effective 
solution that will serve you well into the future. Still, 
for the best buying experience, do a little homework 
first. Having an exhaustive list of the applications in 
which the tractor will be used is a critical first step, 
with this information, the dealer can then guide the 
customer best on both tractor and implement size.

Looking for new  
equipment?  

Here’s your guide to 
getting the most 

bang, and power, for 
your buck.  

 Here we help cut 
through the hype about  
engine power to find the 
size that’s right for you. 

332416 HWY 11N., 
EARLTON
705-563-2212
www.bequip.ca

1. How much acreage will you work, 
and in what types of operations will you 
need a tractor? These can include yard 
and/or field mowing, garden tilling, 
material moving, haying, snow removal, 
grading, etc.

2. What is the priority of the tasks in 
which you wish to engage? For instance, 
is road grading more important than field 
mowing? Determining priorities will help 
whittle down your initial implement 
purchase list. It will also help your dealer 
make recommendations on horsepower 
range, hydraulic capacity and lift capacity 
to suit your needs.

3. What is your financial comfort 
zone? Or, perhaps, another way of 
looking at this question is to consider 
what you’re willing to pay as a monthly 
note. Overall, expect to spend more than 
$20,000.

4. Do you anticipate needing the 
diverse functionality of a loader mounted 
to the front of your tractor? This will help 
determine whether you need 4-wheel 
drive and the hydraulic capacity you 
require.

5. What is the smallest area through 
which you’ll need to navigate your 
tractor? You might not want to rebuild 
fences or move buildings to get a larger 
machine where it needs to go.

6. Do you need an automatic-like 
transmission, or are you fine with 
clutching and shifting? The dealer will 
take this into consideration when making 
a recommendation.

7. How important are heating and air 
conditioning? Cabs add expense, but 
also allow you to work harder and longer 
in any season, in more comfort.

8. What’s the general reputation of 
the brand(s) your dealer offers? Also, 
consider that warranty terms aren’t
always an indication of quality. In other 
words, brands with a longer warranty 
may not offer the most reliable 
equipment.

9. Who among your local dealers is 
known for the best service? Never 
underestimate the value of a great dealer 
nearby that offers a trusted equipment 
brand and can help solve a problem 
quickly … or reach you in the field to get 
you back up and running.

10. Have you tested out the tractors 
you’re considering? Ride and decide. 
Make sure you sit in the seat or, better 
yet, take it for a drive to make sure the 
tractor fits you and your needs.

A lot of folks think that all they need to know 
about purchasing a tractor is how much 
horsepower, but that, in a sense, is putting the 
cart before the horse. What the prospective 
buyer should do instead is list what he/she 
actually needs and wants to do with the 
machine and let that help determine the power 
needed. More horsepower than you need costs 
more to purchase and to operate. Less 
horsepower leads to frustration and, quite 
possibly, damage if you try pushing your 

machine beyond its limits; or even unable to perform the task at hand.
Manufacturers often compete with one another by bragging that their tractor 

has the highest horsepower in its class. That’s potentially useful information if you 
need the power, but marketing hype nonetheless. In many of these advertisements, 
mention of which measure of horsepower is often overlooked, or, at most, relegated 
to a tiny footnote.

What you need to know about horsepower is that the engine provides the 
power and that some of that power is used up running the tractor’s accessories and 
operations. The unencumbered engine might make 100 HP at the flywheel at a 
specific rpm value. Set that engine into the tractor and hook up the hydraulic pump, 
transmission, alternator, air-conditioning, power steering pump, and even with the 
tractor running but parked, there will be less than 100 HP available to perform the 
work you require. There will be even less available when operating the loader and 
driving the machine. So, while the engine horsepower value is useful to a point, 
there’s a more meaningful number: the power takeoff horsepower (PTO-HP).

Horsepower at the PTO is generally based on a measurement with the engine 
set at the speed that turns the PTO at either of the standard speeds of 540 or 1,000 
rpm. Also, know that some tractors create more PTO HP than others so you may not 
need to purchase as large of tractor to do the same job. This measure is more useful 
to you as a new tractor buyer because it lets you know how much energy your tractor 
has for running PTO-powered implements such as mowers, balers and augers. Your 
dealer and a quick Internet search can help you understand what PTO-horsepower 
you need to satisfactorily operate the implements you wish to employ at your place.

Taking that new machinery plunge can be daunting, 
a dealer is the customer’s best resource to ensure 
he or she gets the right machine and support for 
that machine, so if you find a trusted dealer, you 
are more than halfway to finding an effective 
solution that will serve you well into the future. Still, 
for the best buying experience, do a little homework 
first. Having an exhaustive list of the applications in 
which the tractor will be used is a critical first step, 
with this information, the dealer can then guide the 
customer best on both tractor and implement size.

Looking for new  
equipment?  

Here’s your guide to 
getting the most 

bang, and power, for 
your buck.  

 Here we help cut 
through the hype about  
engine power to find the 
size that’s right for you. 

332416 HWY 11N., 
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1. How much acreage will you work, and in what types of
 operations will you need a tractor? These can include
 yard and or fi eld mowing, garden tilling, material moving, 
 haying, snow removal, grading, etc.

2. What is the priority of the tasks in which you wish to 
 engage? For instance, is road grading more important 
 than fi eld mowing  etermining priorities will help whittle 
 down your initial implement purchase list. It will also help 
 your dealer make recommendations on horsepower range, 
 hydraulic capacity and lift capacity to suit your needs.

3. What is your fi nancial comfort one  Or, perhaps, another
  way of looking at this question is to consider what you’re 
 willing to pay as a monthly note. Overall, expect to spend 
 more than $20,000.

4. o you anticipate needing the diverse functionality of 
 a loader mounted to the front of your tractor? This will help 
 determine whether you need 4-wheel drive and the 
 hydraulic capacity you require.

5. What is the smallest area through which you’ll need to 
 navigate your tractor  ou might not want to rebuild fences 
 or move buildings to get a larger machine where it needs 
 to go.

6. o you need an automatic-like transmission, or are you 
 fi ne with clutching and shifting  The dealer will take this 
 into consideration when making a recommendation.

7. How important are heating and air conditioning? Cabs add 
 expense, but also allow you to work harder and longer in 
 any season, in more comfort.

8. What’s the general reputation of the brand(s) your dealer 
 offers  Also, consider that warranty terms aren’t always 
 an indication of quality. In other words, brands with a 
 longer warranty may not offer the most reliable equipment.

9. Who among your local dealers is known for the best 
 service  Never underestimate the value of a great dealer 
 nearby that offers a trusted equipment brand and can help 
 solve a problem quickly  or reach you in the fi eld to get 
 you back up and running.

10. ave you tested out the tractors you’re considering  
 ide and decide. Make sure you sit in the seat or, better 
 yet, take it for a drive to make sure the tractor fi ts you and 
 your needs.

TOP 10 
Things To 

Consider When 
Buying A Tractor
Taking that new machinery plunge 
can be daunting, a dealer is the 
customer’s best resource to ensure 

in a sense, is putting the cart before the horse. What the 
prospective buyer should do instead is list what he she 
actually needs and wants to do with the machine and let 
that help determine the power needed. More horsepower 
than you need costs more to purchase and to operate. Less 
horsepower leads to frustration and, quite possibly, damage 
if you try pushing your machine beyond its limits  or even 
unable to perform the task at hand.

Manufacturers often compete with one another by 
bragging that their tractor has the highest horsepower in its 
class. That’s potentially useful information if you need the 
power, but marketing hype nonetheless. In many of these 
advertisements, mention of which measure of horsepower 
is often overlooked, or, at most, relegated to a tiny footnote.

What you need to know about horsepower is that the engine 
provides the power and that some of that power is used 
up running the tractor’s accessories and operations. The 
unencumbered engine might make 100 P at the  ywheel 
at a specifi c rpm value. Set that engine into the tractor 
and hook up the hydraulic pump, transmission, alternator, 
air-conditioning, power steering pump, and even with the 
tractor running but parked, there will be less than 100 HP 
available to perform the work you require. There will be even 
less available when operating the loader and driving the 
machine. So, while the engine horsepower value is useful to 
a point, there’s a more meaningful number  the power takeoff 
horsepower (PTO- P). 

orsepower at the PTO is generally based on a measurement 
with the engine set at the speed that turns the PTO at either 
of the standard speeds of 540 or 1,000 rpm. Also, know that 
some tractors create more PTO P than others so you may 
not need to purchase as large of tractor to do the same job. 
This measure is more useful to you as a new tractor buyer 
because it lets you know how much energy your tractor has 
for running PTO-powered implements such as mowers, 
balers and augers. our dealer and a quick Internet search 
can help you understand what PTO-horsepower you need to 
satisfactorily operate the implements you wish to employ at 
your place.

he or she gets the right machine and support for that machine, so 
if you fi nd a trusted dealer, you are more than halfway to fi nding 
an effective
solution that will serve you well into the future. Still, for the 
best buying experience, do a little homework fi rst. aving an 
exhaustive list of the applications in which the tractor will be used 
is a critical fi rst step, with this information, the dealer can then 
guide the customer best on both tractor and implement si e.

Tractor 
Horsepower

Explained



Page 10a WEEKENDER      F riday, S eptemb er 13, 2019

NORTH COBALT | HAILEYBURY | ENGLEHART

Gas n Keurig n Lotto n Convenience n Propane 
And of course - the unbeatable service you know  & trust !

         ALL DAY 
BREAKFAST!

The BNS location in Englehart’s restaurant features 
Home Cooked Meals & Fresh Baking

Worth the 
Drive !

Also Featuring an
ALL DAY

BREAKFAST!
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It’s
“Win-Win”
when we

KIRKLAND LAKE,57 GOVERNMENT RD. W.

705-567-1876
NEW LISKEARD, 233 ARMSTRONG ST.

705-647-0178

 THE ONE AND ONLY

SHOP LOCAL!
You might win a  $20 gift certifi cate  ON THE SPOT!

Learn, laugh, share 
and grow at The Fair.

TEMISKAMING SHORES (Staff) – The Ferris wheel is up, and 
there will be a new full moon shining as the New Liskeard Fall Fair 
continues until Saturday, September 14.

Fair attendees from across Northern Ontario and Western Que-
bec will no doubt enjoy food, live entertainment, barns fi lled with 
exhibits and farm animals, see the new Harvest Queen crowned, 
take part in the Kids’ Day parade, have a chance to win a car, see 
Science North agricultural activities, view horse pulls, crafts, enjoy 
midway rides and so much more.

The annual Fall Fair celebrates the local agricultural community 
and the contributions agriculture makes to the South Temiskaming 
region.

This year’s theme of learn, laugh, share and grow will be refl ect-
ed in every aspect of the fair.

Most of the fall fair events will be held at the fairgrounds, the 
Horne Granite Club and Riverside Place in New Liskeard.

Who will be the new Fall Fair Harvest Queen? Excitement is 
building as the popular Harvest Queen Pageant takes place on Fri-
day night at the Horne Granite Centre when a new Harvest Queen 
and her two princesses will be chosen.

Paid entry to the fair gives visitors a redeemable coupon which 
can be exchanged for an attendance draw ticket to be placed in the 
drum at the rear of the Horne Granite.

Ten names are drawn each night and 30 lucky qualifying ticket 
holders will be eligible for the car draw.

To qualify, attendees must be present when their ticket is drawn.
KIDS’ DAY

Perhaps the biggest and loudest day at the Fair is Kids’ Day held 
on Friday beginning with a parade whereby over a thousand ele-
mentary and secondary school students walk from New Liskeard 
Public School through the streets of downtown New Liskeard to 
the fairgrounds.

Children are admitted free of charge during Kids’ Day.
Saturday is family day with vendors on the grounds, a midway 

will provide thrilling rides and the popular Baby Contest takes 
place on Saturday morning.

The fi nal event at the Fair is the car attendance elimination draw 
featuring a 2019 Dodge Journey SE on Saturday night.

The City of Temiskaming Shores has announced road closures 
during the Fair and drivers are reminded to watch for pedestrians 
on the streets.

For a full list of Fair events visit the website www.newliskeard-
fallfair.ca or read the special insert in this week’s Temiskaming 
Speaker.

OUTDOOR DINING
Lou Armstrong carved a roast pig at Branch 629 of the 
Royal Canadian Legion in Latchford on Labour Day 
weekend. He helped host the August 31 dinner that was 
sponsored by Dave and Pam Peckover. Proceeds from the 
dinner, a horseshoe tournament, and draws raised more 
than $1,000 for the Latchford Legion branch. (Staff photo 
by Diane Johnston)

Chamberlain
municipal
survey 
being 
conducted
CHAMBERLAIN TOWNSHIP 
(Staff) - Chamberlain Township 
is taking a page from the Mu-
nicipality of Charlton and Dack.

A municipal survey is now 
available for Chamberlain resi-
dents to help council in its de-
liberations regarding the future 
direction of the township. 

In the opening of the survey, 
a statement reads: “With a new 
government we have seen big 
changes in how municipalities 
are funded. With this survey, 
council aims to use the feedback 
to help guide our decisions.”

Residents have until October 
4 to fi ll out the survey and pro-
vide their thoughts to council 
and the direction the township 
should take.

Residents are asked to rank 
services including air ambu-
lance, building inspection, dust 
control, fi re coverage, Timiska-
ming Health Unit services, 
Englehart and Area Museum, 
landfi ll, library, ball and park 
maintenance, police coverage, 
property tax assessment, recy-
cling, road maintenance, road-
side brushing, snow removal, 
social services, support for 
community association, Cham-
berlain Township’s website and 
Facebook page, ditching, and 
the community hall which is 
available for rent.

Other questions relating to 
municipal governance and ser-
vices are also included along 
with an opportunity to comment 
in writing, or ask questions or 
express concerns.

Charlton-Dack has conduct-

ed two municipal surveys, and 
used the results to gauge the in-
terests and concerns of its resi-
dents.

With both surveys, the coun-
cil expressed satisfaction with 
the response level.
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We just doubled the speed of our LTE service!
Call 1-877-739-0684 to sign up!

1Speed online may vary based on Internet traffic, servers, computer/router configurations and other factors. Traffic Management policy applies, see xplornet.com/legal. 2Offer is available until October 31, 2019 for new customers 
only where available. $59.99/month pricing reflects a $50 discount for the first 3 months. Regular price of $109.99/month resumes in month 4. Limited time offer. Taxes apply. Monthly service fee includes rental cost of equipment, 
except Xplornet Wi-Fi router, if desired. 3Plans are subject to network availability at your location. Site check fee may apply. If installation requirements go beyond the scope of a basic installation, additional fees apply. See dealer 
for details. Xplornet® is a trademark of Xplornet Communications Inc. © 2019 Xplornet Communications Inc.

xplornet.com

Game. Browse. Stream.

EVEN FASTER.

1 year term required. $49 installation fee applies.31 year term required. $49 installation fee applies.1 year term required. $49 installation fee applies.1 year term required. $49 installation fee applies.1 year term required. $49 installation fee applies.1 year term required. $49 installation fee applies.1 year term required. $49 installation fee applies.1 year term required. $49 installation fee applies.1 year term required. $49 installation fee applies.1 year term required. $49 installation fee applies.1 year term required. $49 installation fee applies.1 year term required. $49 installation fee applies.1 year term required. $49 installation fee applies.1 year term required. $49 installation fee applies.1 year term required. $49 installation fee applies.1 year term required. $49 installation fee applies.33

for the first 3 months

$5999
/month2

for just

Unlimited dataNow offering 
download speed

50
Mbps1

Darlene Wroe
Speaker Reporter

COBALT - Cobalt council has 
given its nod of approval to the re-
location of a Union Gas line from 
behind the public works garage 
shop to Hudson Bay Road.

The proposal was discussed at 
Cobalt’s committee-of-the-whole 
meeting on Tuesday, September 3.

Councillor Angela Adshead 
questioned how much obstruction 
the project will cause for the pub-

lic works department and for the 
traffi c on Hudson Bay Road.

Chief administrative offi cer Bri-
an Walker responded that there 
will be very little obstruction for 
the public works department, and 
there will be “a little bit of restric-
tion” for traffi c on the road which 
would be reduced to one lane, he 
said.

The project is expected to begin 
in one to three weeks.

As a signing bonus, Union Gas 
is providing the town with $500 at 

the outset of the project, and upon 
completion, Union Gas is also giv-
ing the town a cheque for $9,000 
for land use during the project, ex-
plained Walker.

He noted that some of the resi-
dents on Hudson Bay Road have 
expressed an interest in the possi-
bility of having a gas line run into 
their homes. Walker expressed the 
hope that the town can coordinate 
that opportunity for residents who 
would be interested in the service.

CONSTRUCTION SEASON
In the lead-up to a new school year, Englehart High did some upgrading of its own. Among the capital 
projects at the high school were replacement of the roof, installation of ventilation for a smudging room, 
and painting at the entrance and a hallway. (Staff photo by Darlene Wroe)

ONE STEP AT A TIME
Six-year-old Heather Malick showed no fear as she began 
her ascent up a climbing wall at Teck Park in Cobalt. The 
activity was part of a September 1 fundraiser organized 
by the Lions Club of Cobalt and Coleman to upgrade the 
ball fi eld in Cobalt and additional facilities. At the Cobalt 
fi eld, plans call for improved drainage and the addition of 
a clay-sand mix, explained Kyle Audette, a member of the 
Lions Club and event organizing committee. (Staff photo 
by Diane Johnston)

Gas line moving in corner of Cobalt




